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We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


H. M. HARGROVE, President 
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No ‘Limitations’ 


§ $50.00ga week for Lifetime Sickness 


“Frills” 


$50.00 a week for Lifetime Accident 


No “Evasions 


$5,000.00 with Accumulations for Accidental Death 


No “Exceptions 


Issued by the OLDEST Accident Association of its kind 


in the United States 


For Terms and Territory Address 


ERNEST W. BROWN, Secy.-Treas. 


BROWN BLDG. 
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George Washington stands as a classic of 
American patriotism. With honor and 
courage he served his people. We honor his 
memory. 


The Continental stands squarely for Wash- 
ington’s ideal of patriotism and prepared- 
ness. Alert always to the necessity of protec- 
tion when tt is needed the most, it has gained 
an enviable reputation of courageous and 
honorable dealing wherever its policies are 
written. 


THE CONTINENTAL 
INSURANCE COMPANY 


Eighty Maiden Lane, New York 


HENRY EVANS, NORMAN T. ROBERTSON, 
Chairman of the Board President 


CASH CAPITAL: TEN MILLION DOLLARS 


CHICAGO MONTREAL SAN FRANCISCO 
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FINANCIAL STATEMENT 


Merchants Life Insurance Company 
Home Office: DES MOINES, IOWA 


DECEMBER 31, 1921 





ADMITTED ASSETS LIABILITIES 4 
Mortgage Loans on Real Es- | Legal Reserve $3,766,706.00 3 
$3,768,169.13 Special Funds 705,923.22 | 


Policy Loans and Premium Claims in Process of Adjust- 


Eee en 377,402.82 ment 40,489.51 4 
Bonds (United States)....... 306,410.80 Premiums Paid in Advance... 24,227.27 | 
Bonds (Municipal) 134,437.50 Set Aside for Taxes.......... 42,632.33 | 
Cash in Banks.............. 233,874.50 Other Liabilities............ 17,306.70 | 
Interest Due and Accrued. ... 108,515.72 Capital Stock . . $400,000.00 4 
Net Uncollected and Deferred Surplus.......... HaGjeais 

ipa 219,333.97 Surplus to Policyholders..... 550,859.41 4 








Total Admitted ; $5,148, 144.44 $5,148,144.44 





Paid Policyholders since Organization (1894)... $6,200,756.40 
Paid Policyholders during 1921. 734,252.09 


Reserve on Deposit with the State of Iowa, 
Oe ee) | a ee oP 4,147,402.56 





WILLIAM A. WATTS, PRESIDENT 
Ransom E. Olds....... _.Chairman of Board 


Claude Hamilton _..Vice=President Frank H. Davis.................Sec’y & Actuary § : 
John A. McKellar _Vice=President Clay H. Hollister......-.......... .Treasuref — 
R. A. Norton. .Vice=President Carl Stutsman .... Medical Director 








Entered as second-class matter June 28)" 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. 
1922; $4.00 per annum, 


at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CViII, Number VIII, February 23 
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in New York 


Financial Strain a Source of Real Peril to Insurance Companies 


3y GeEoRGE R. BRANSON 


HE peak of high prices and excessive profits 
came in the year 1919. The beginning of 
the collapse in business also started in that 
year, but was not recognized as such until 
early in the year 1920, when it became ap- 
parent that there was no real recovery, but 
merely intermittent or temporary interrup- 

; tion of the downward trend. From an 
: insurance viewpoint, the first important manufacture to suffer 
| was leather, carrying with it all industries using that com- 
q modity as a base. Then came the manufacture of women’s 
4 ‘apparel, including hats. 

© In February, 1920, at the Funsten fur auction in St. Louis, 
*unprecedentedly, and as it later proved, unjustifiably, high 
| prices were established. Illustrating this, the important staple 
F fur, musquash, or muskrat, as it is generally known, sold up 
{ to $5.15 per skin, the price contrasting with my earliest recol- 
Flection of 26c. per skin. 

In the meantime, the great purchasing public had taken 
alam. For a long period purchases had been made at con- 
Fstantly advancing prices, and the admonitions of dealers to 
“customers to buy in anticipation of further increases had been 
Ptully borne out. When raw sugar was selling at 2Ic. per Ib., 
and granulated wholesale at 23c. per Ib. and at retail 26c. per Ib., 
PSTocers were advising the women of the country to lay in a 
| Supply in anticipation of great shortage and enormous increase 
| price. Within a month the collapse in sugar occurred, and 
the public discovered that instead of a shortage existing there 
S$ more than a year’s supply available. 


a 
a] ra ra ° - , 
4 An address before The Insurance Society of New York 
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Suspicion with respect to all prices followed almost instantly. 
Merchandise which was not reduced in price could not be sold. 
To add to the impetus downward came the virtual cessation of 
export trade, due largely to the impoverishment of Europe 
following the war. 

In the boom of easy money or credit, large profit and quick 
turn-over, small firms, frequently composed of employees of 
larger mercantile and manufacturing houses, started in business 
on their own account. The collapse found them at the best 
with their entire capital represented by their stock in trade 
at its full cost. Many firms and corporations, not all small 
ones by any means, found themselves in the same condition. 
With purchasing power gone or moribund, but with expenses 
ever present and active, there were the alternatives of liquidation 
via the bankruptcy courts or the underwriters. Until Novem- 
ber of last year, the honors were easy between failure and fire: 
for a week, the “business embarrassments” column would be 
long and the “daily fire record” short; then the fire record 
would lengthen and the failures shrink. In November, by 
common consent, or possibly through the influence of sugges- 
tion, the underwriters were definitely given the preference. 
and for upward of two months (on the authority of the Fire 
Chief of this City) there was not a moment when the fire ap- 
paratus of at least one of the five Boroughs was not in at- 
tendance at a fire. The morale of the Fire Department was 
splendidly sustained in this trying period, but what was feared 
most was the physical break-down of the men under the in- 
cessant strain. 

The strain, however, which awakened the insurance com- 
panies to their peril was the financial one. I have so often 
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said so to my associates and friends in the business that I have 
no hesitation in saying here that being kicked in the pocket-book 
is the sole medium for the transference of the sense of injury 
from the point of contact to the underwriting intelligence. 
In January this intelligence awakened to a sense of the in- 
tolerable loss conditions existing and to a realization of the pos- 
sibility of conflagration through simultaneous fires. 
call of the Chairman of the New York Board Committee on 


favorably received, 
At the 
the less. 








KANSAS COMPANIES SUE 


126 Bring Action to Set Aside Rate 
Reduction Order 


INJUCTION NOT GRANTED 
Companies Told to Collect Old Premiums 
and Turn Over Difference to Department 
Kansas City, Mo., Feb. 21.—The 126 stock 
fire companies doing business in Kansas have 
filed a suit in the district court of Shawnee 
county to set aside the order of the State Insur- 
ance Department readjusting the rates on all fire 
and kindred lines in the State. The court could 
net grant an injunction, but directed the compa- 








nies to continue to collect the present rates and 
pay into the Insurance Department the difference 
between the present and the ordered rates, the 
meney to remain in escrow until the final de- 
termination of the case. 

‘Assets of Atlas at Highest Point 

Under the careful but progressive manage- 
ment of Frank Lock, of New York, the United 
States branch of the Atlas Assurance Company, 
Ltd., of London, Eng., has steadily added to its 
assets in this country, and the amount of its re- 
sources on December 31, 1921, $5,440,809 sets 
a new high level. The gain in assets last year 
was about $44,000, but the rise of $118,coo in 
unearned premium reserve and the remittance 
of over $25,000 to the company’s head office ac- 
counted in part for a reduction in the surplus, 
which latter, however, amounts to $1,434,752, 
and is now larger than at the end of any previ- 
ous year except 1920. 

The Atlas is now 114 years old, and has been 
transacting business in the United for well over 
a third of a century, to the satisfaction of its 
policyholders and agency staff, in whose esteem 
it occupies a deservedly high place. 

Although fire and automobile insurance losses 
were, in general, exceptionally heavy in 1921, 
while the premium receipts of most companies 
fell off, the Atlas fared at least as well as the 
average, and probably better. The favorable se- 
lection of risks on behalf of the Atlas is shown 
by the fact that its ratio of losses incurred for 
the decade ending with 1920 was but 49.1 per 
cent, while for the ten-year period embracing 
1912 to 1921, inclusive, the loss ratio was only 
50.7 per cent. These ratios denote conservative 
underwriting, which is the keynote of the suc- 
cessful operations of the American branch of 
the Atlas. 

The resources of the United States branch 
now aggregate $5,440,809, and include bonds and 
stocks valued at $4,143,071; $205,978 ; 
rea] estate mortgages, $20,000; agents’ balances, 


cash, 


$1,030,747, and accrued interest and other items. 
The principal liability is the unearned ‘premium 
reserve, $3,424,748. 

A very progressive spirit has animated the 
American management, especially in the last five 
years. In that period the premium income and 
the premium reserve have practically doubled 
while the resources and surplus have also mate- 
rially increased. The company’s net premiums 
last year were $3,889,668 as against $1,930,126 


in 1916. Since it began business in this country 
the Atlas has received $46,964,749 of premiums 
and paid $25,181,614 of United 
States business. 

The Atlas now operates in virtually all of 
the States, and, in building up a strong loyal 
agency force and a fine reputation, Manager 
Lock and his efficient associates have well up- 
held in this country the sterling business meth- 
ods that have won for the Atlas a high place 
in the regard of business men the world over. 


losses on its 


Growth of the Great-West Life 

The issuance of the statement of the Great- 
West Life Assurance Company, of Winnipeg, 
Canada, as of December 31, 1921, affords an 
opportunity for comparisons which demonstrates 
the great progress made by this enterprising in- 
stitution. Looking back but five years it is 
found that the amounts representing various im- 
portant features of the company’s business have 
more than doubled in that brief period. J or 
example, the new business in 1921 (exclusive 
was $52,227,962, against 

$25,575,373 in The 
rose in the same time from $133,016,448 to $286,- 
718,765, and the premium and interest income 
increased from $5,594,041 to $11,316,223. The 
surplus earned in 1921 ($2,196,218) was nearly 
three times that earned in 1916 ($746,980), and 
was 58 per cent greater than that of 1920, which 


of group insurance) 


IQ10. insurance in force 


was larger than in any preceding year. 

Last year was an exceptionally good one 
from the viewpoint of the policyholder, for the 
rate of interest earned increased from 7.20 per 
cent to 7.56 per cent, while there was a material 
decrease in the death rate. The continuance of 
the present high scale of profits returnable to 
policyholders is therefore assured. 

The past year witnessed an appreciable im- 
provement in the company’s financial condition, 
after the payment to policyholders of the large 
sum of $2,963,332. It is evident that the Great- 
West Life is under thrifty and conservative 
management in the interest of members. 





Wm. J. Kelly, long with the New York office 
of the Maryland Casualty Co., of Baltimore, 
has been appointed manager at New York, with 


Rexford Crewe as assistant manager. 


4 


or “big stick,” why 


————==== 


Origin of Fires, a conference was had which formulated a plan 
of action to suppress incendiarism and fraud, and a resolution 
was later approved and adopted by the New York Board of Fite 
Underwriters carrying an appropriation of $100,000 for the 
purpose. I regret that my suggestion of a half million was Not 


as, if you were showing the “mailed fig” 


not let it be a real one? You will use it 


California State Life Makes Consistent 
Gains 

Some of the increases made by the Californig 
State Life Insurance Company of Sacramento, 
during the year Ig21, were the following: Jy 
assets, $785,147; in surplus, $100,264; in insyr. 
ance written $47,180; in insurance in force, $;- 
008,641. As of December 31, last, the balance 
sheet of the company shows assets aggregating 
$5,080,078, and a surplus to policyholders of 
$724,418, the latter including $500,000 capital, 
The company wrote new business last year 
amounting to $12,050,745, and closed the year 
with $43,790,912 of insurance in force. The 
company’s record for many years past shows 
steady gains from year to year, both in the 
items indicating financial strength and in those 
denoting the company’s usefulness to the public, 
Year after year the growth of the company 
motto, “Enduring as the 
The principal officers of this pro- 
eressive President, Marshall 
Diggs; vice-president and general manager, J. R. 


serves to uphold its 
Sierras.” 
company are: 
Kruse; vice-president, Fred W. Kiesel; vice- 
president and medical director, Dr. Thos. J. 
Cox; secretary and treasurer, C. S. Brooks; 
general counsel, Robert T. McKisick; actuary, 
Harold H. Buckman; assistant secretary, H. H. 


Bryson. 


Statement of Inter-Ocean Re: 
insurance 


Strong 


At the end of its first full year’s business in 
the reinsurance of fire allied lines, the 
Inter-Ocean Reinsurance Company of Cedar 
Rapids, Ia., presents a strong financial statement. 
As of January 1, 1922, after deducting the nor- 
admitted assets, it shows $1,622,364 of admitted 
assets, with a net surplus of $535,607 over its 
$500,000 capital and all liabilities. It thus has 
a surplus to policyholders of $1,035,697. In the 
of net 


and 


sy O40 


year 1921 the company wrote $637,275 
premiums, upon which its losses incurred aggte- 
gated but $148,356. At the close of the year its 
unearned premium reserve was $500,584. Nearly 
all of its business was fire reinsurance, $613,132 
of its premiums having been for that class of 
risks. It also wrote over $20,000 of tornado 
premiums, upon which its losses amounted to 
less than $400, and a few thousand dollars of 
premiums in other lines, which were also profit: 
able. The company is licensed in a considerable 
number of the more important States, and has 
mede an excellent start in the reinsurance field 
under the management of President R. Lord and 
his associate officers. 

The statement of the Inter-Ocean Reinsurance 
Co., presented on another page, demonstrates the 
excellent condition of ths thriving company. 
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THE PRELIMINARY TERM METHOD 
OF VALUATION 

MOST illuminating and interesting 
A description of the preliminary term 
method of reserve valuation in life insur- 
ance, and of the principal variations of 
that general plan, was given by Albert 
Short, secretary and actuary of the Girard 
Life Insurance Co., of Philadelphia, at 
the company’s recent agency convention. 

While Mr. Short’s nominal purpose 
was to explain to the company’s agents 
why it uses the modified preliminary term 
method of reserve valuation, his address 
was of value to others in that it well 
set forth the difference between the net 
level premium plan and full preliminary 
term, the modified preliminary term 
(Illinois Standard) and the straight modi- 
fed preliminary term plans. 

In brief, the full preliminary term plan 
treats the first policy year as though the 
policy was a purely term contract, and 
requires reserves thereafter to be set up 
based upon net level premium values as 
though the policy had been issued at an 
age one year older than the age at which 
it was actually issued. In other words, 
the reserves on an ordinary life policy is- 
sued at age 35, on the full preliminary 
term plan, would be set up on the basis 
of a one-year term policy at age 35, and 
an ordinary life policy issued at age 36. 

Under the straight modified prelimi- 
mary term plan, an ordinary life policy 
would be valued in the same way as under 
the full preliminary term plan, but all 
other classes of policies, except straight 





term, are valued on a basis calling for 
added reserve, both as to the first and 
subsequent years, until, if a limited pay- 
ment policy, it becomes paid up, or, if an 


endowment, it matures. Under this plan 
a certain sum is added to the one-year 
term net premium, this being approx- 
imately the difference between the net 
premiums of the ordinary life and the 
limited payment life, or the endowment. 
Thus, to the full preliminary term net 
premium for the first year on a twenty- 
payment life policy at age 35 ($8.64), 
there is added $7.74, making $16.38, and 
the mean first year reserves are: full 
preliminary term, $4.32; straight modi- 
fied, $12.24. To obtain reserves for later 
years there is added to the full prelimi- 
nary term reserves of the ordinary life 
policy such an amount of pure endow- 
ment as will bring the reserve up to that 
required by the net level premium method, 
when all premiums specified by the policy 
have been paid. 

Under the Illinois Standard, or modi- 
fied preliminary term plan, the ordinary 
life policy is valued, as under the full 
preliminary term and straight modifie: 
preliminary term plans, for the first year, 
as one year term insurance, as are also 
all limited payment life policies with 
twenty or more annual premiums. Such 
policies with less than twenty premiums, 
and all endowments, are valued the first 
year by using the differences between the 
net premiums on these plans and the net 
premiums on the twenty-payment plan. 

Mr. Short summarizes the matter thus: 

The essential difference between these two 
forms of modified preliminary term is, by 
straight modified preliminary term, all policies 
calling for a higher premium than the ordinary 
life, from that portion of the net premium in 
excess of the net premium of the ordinary life, 
is set up a reserve in addition to the ordinary 
life reserve; while the modified preliminary 
term (“Illinois Standard”), only that portion 
of the net premium in excess of the net pre- 


mium of the twenty-payment life is so used.” 
Mr. Short also described the old net 


level premium method of reservation, and 
presented comparative initial reserves (or 
first year net premiums) as follows: 


Ord. 20 Pay. 20 Yr. 
Life Life End’t. 
Full preliminary term..... $ 8.64 $ 8.64 $ 8.64 
Modified preliminary term 
(“Illinois Standard”’)..... 8.64 8.64 21.36 
Straight modified preliminary 
COUN eo danvansuduaccasees 8.64 16.38 29.10 
Net level premium......... 19.91 27.40 40.12 


In April, 1920, a number of promineni 
actuaries met to discuss the proposed bill 
to amend the valuation sections of the in- 
surance law of New York. In a state- 
ment signed by R. Henderson, of the 


5 


Equitable Life; Wm. A. Hutcheson, of 
the Mutual Life; J. M. Craig, of the 
Metropolitan Life; Arthur Hunter, of 
the New York Life, and Henry Moir, of 
the Home Life, it was set forth that: 
“In our judgment the modified prelimi- 
nary term basis of valuation commonly 
known as the Illinois Standard, as pro- 
posed in this bill, is a scientifically sound 
and safe basis of valuation for either an 
old or a new company.” 

In further support of the desirability of 
preliminary term valuations, Mr. Short 
quoted remarks of A. A. Welch, vice- 
president and former actuary of the 
Phoenix Mutual Life, and also expres- 
sions by Actuary Arthur Hunter, of the 
New York Life. 


THE MISSISSIPPI PERSECUTIONS 

| aes many months the cases started 

by the State revenue agent of Mis- 
sissippi against the fire insurance com- 
panies which were previously operating in 
that State, but which were forced to with- 
have been dragging 
The com- 


draw therefrom, 
wearily through the courts. 
panies have been charged with violating 
the anti-trust law because they bought 
the rates prepared by an independent rat- 
ing bureau, and used them as they respec- 
tively saw fit. Not only have the fire 
insurance companies been put to great 
trouble and expense, but the people of 
Mississippi have been deprived of the 
credit and security afforded by fire in- 
surance, and the agents of the companies 
have had their customary living income 
cut off—and all to no purpose. 

The action against the fire companies 
was far-fetched enough, but it has now 
been outdone by a district attorney in 
Mississippi, who, regardless of the fact 
that the law of that State prescribes cer- 
tain mortality tables as the basis for re- 
serves and the standard of solvency, 
actually accuses the life insurance com- 
panies of violating the anti-trust law be- 
cause of their’use of the prescribed tables 
in the calculation of their premium rates 
—truly a reductio ad absurdum! The 
crime imputed to the life insurance com- 
panies, under one law of the State of 
Mississippi, is that of complying with 
another law of the same State! Under 
these circumstances, the comment made 
upon this unique situation by President 
Darwin P. Kingsley, of the New York 
Life Insurance Company, when telegraph- 
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N Blackstock, Pres. Emil Johnson, Secty. ing é 
e e and 1 
COMPLETE COVERAGE Omaha Liberty Fire Insurance Co, | | 
itl in 
Automobile Co: Seek i 
a3 «WW FINANCIAL STATEMENT, JANUARY 1, 1922 peared 
: “() a2 | ASSETS every 
snsscrenmne } hnsurance Cashun Otkee and Banks... o..c2 i. aedes ce $99,833.24 that h 
. . Real Estate Mortgage Loans and Bonds....... 180,730.0 table. 
guternational Jndemnitp Ca, Municipal Bonds... .... -. 0.0 c0ce0s e000 00 00. 236°076.00 jena 
Linetty Bonds (par valine)... .. 6066 cc scence 144,400.00 , 
Home Office: Los Angeles Premiums in Course of Collection............. 85,043.48 WI 
= Due from Reinsurance Companies............ 19,089.30 yanie 
MW II oon sas os oa nhne coxwenen 30,365.91 — 
' Pb with 
= Wicoballis co srarrstea a cis aise. eacloniseatenadncn reuse eaey enn AOE TIAL ‘ 
QUALITY INSURANCE For Preferred Risks tic... "aaa i 2 
ansiinitena maa sentia 
Our new accident policy—the TOTAL ASSETS.................. $007 2a presct 
35th ANNIVERSARY LIABILITIES yt ee 
gives all the usual coverage demanded by live salesmen (and buyers) and, Reserve Tor Losses... .... eee ee ee ee ee ee ee ee ee $56,781.62 | ) 
in addition. has a new liberal and strong selling inducement in its provision of Reinsurance Reserve (N. Y. Standard)... ..... 269,377.21 oe 
Due Reinsurance C AREOG 6 515 5 cts cnal aie seh 21,279.85 2 
DOUBLE DEATH BENEFIT for accidents occurring while riding in ae pneaeirne sme “TTB aes 
PRIVATE or PUBLIC AUTOMOBILES Deduct Assets not admitted.................. 33,118.90 law! 
20 per cent. of all accidents reported are Auto Accidents CAPITAL STOCK. ...06:5.. 06 54:<+ «> 20000000 to be: 
and no class of risk is more exposed to this hazard, through constant use, SUT S rose 0. ie) sie so sew gcc eiosinumeie OOOO SE <p. 
than the Preferred risk. They will want this policy. Surplus as Regards Policy Holders......... 419,049.34 inals 1 
THE PREFERRED ACCIDENT INSURANCE CO. ———_—— The 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York $807,390.46 : : 
The financial statement and surplus is based on Seems 
taking credit for all re-insurance reserve. Missis 
Established eC ONFIDENCE: ees OO — 
, 859. Over 60 Years of Continuous Dependable Manna uianuare let dae E720 BED Te ety 
Service has Gained the Confidence of the Insurance World * ee et pre ae at iain tea iaedee ia “a the Ii 
the Public in the Strong Conservative All-American licdewonk oul Mistelinonmic tucnine........ 31°55 AK fore a 
Fire Insurance Company : wim saga A Neda 956.49 : 
: oe = Increase on account Reinsurance Treaties. .... 3,209.72 been | 
Nation al BS; b ert Received from Reinsurance Companies on Losses 79,134.64 ial 
cesses misce 
a a | Tee Teer Toe ie, 
Insurance j a ia a ad, Missis 
Pipe se: Company i merica DISBURSEMENTS leaves 
TRE MARINE y : nee Bs segs a 1929 2x eps 
Gaeaees Lene | eee ee row : Paid for Losses and Adjusting. sei - $233,821 14 enkie 
ae Te | Use ~ Occupancy = Commissions and Agents’ Allowances 120,610.24 a 
SF ; Field Supervisory Expenses. ....... 18,617.51 will n 
, OSaer — OVER $49,594,688 Home Office Expenses, including Sal- eae 
City Brokerage Office WWE AT) OFFICE Srooklyn Office TOTO agents 
| /36 WILLIAM ST. 709 GH AVENY. “S8MONTAGUE ST Paid for Reinsurance ee 288,476.64 arch-c1 
— Taxes, Licenses and Fees.......... 30,021.42 Piasail 
Takel DONE... 6 onside es ci wien wsooes s 799,638.53 OSS) 
Balance on Hand, January 1, 1922......... 795,537.93 elastic! 
The IMPORTERS and EXPORTERS INSURANCE COMPANY oe ia Sion 
OF NEW YORK i) eee ee Rees 
Admitted Assets January 1, 1920........... $308,047.16 aid anc 
STATEMENT AS OF DECEMBER 31, 1921 Admitted Assets January 1, 1921........... 689,437.18 : 
ncn Liabilities Admitted Assets January 1, 1922........... 774,271.56 paying 
Real Estate..........+0+ Loss Reserve............. $723,419.77 —arneceeeam Seri 
US iberty Bonds. <°-.. 5 S86-81122  Uncarned Presiain Reserve "240,047.06 Increase in Admitted Assets During 1921... $85,234.38 | J: 
Cash in Banks. PASEO ON 219,228.94 a eo gga Piste aie 50,252.06 Tadict 
Pammueme in course Of 0  segara.so Admitted Serpliss......) | SOOT A COMPANY 46 SE OP S88 See ridicul 
Re-Ins. Due on Paid Losses 45,954.12 FORCE 
Interest Accrued on Securi- A . Shoo ane F m been t 
Se ee es Oe RRS _19,350.84 When that AGENCY FORCE is backed by Superior HOME 
Dotal. <cosssesieeee ve $2,741,409.60 Dptalsnc cee $2,741,409.60 OFFICE MANAGEMENT, which has the confidence of the compat 
INSURING PUBLIC coupled with that LOYAL AGENCY to buv 


SURPLUS T0 POLICY HOLDERS $1,127,690.71 FORCE, no POWER ON EARTH can stop the growth and fi 
constit 


progress of that COMPANY. 

The STRONGEST FINANCIAL INSTITUTIONS of the 
COUNTRY have stamped their endorsement and approval on 
OMAHA LIBERTY FIRE POLICIES. THIRTY YEARS’ 
EXPERIENCE in the business as LOCAL AGENTS and 














ACTUAL MARKET VALUES USED FOR ALL SECURITIES 


Organized 1855 January 1; 19 4 = TAATRDG aRern2 oN 
° ; —— COMPANY MANAGERS has taught us the NEEDS of the 
LOCAL AGENT. 
Licensed in Nebraska; Iowa, F. F. Rodgers, Ames, Iowa, State Agent; ’ 
Illinois and Indiana, Percy L. Lind, Peoria, Ill., State Agent; New Jersey, 
OF NEWARK Pennsylvania and Ohio, L. A. Burnett, Pittsburgh, Pa., Manager; Texas, 


M. Murphy, Dallas, Texas, General Agent; Kansas, The Miller-Sowers 














Cash Capital, °° 28 © @ $1,250,000.00 Investment Co., bag Kans., —— Agents; Minnesota, Chas. Fitz- 

patrick, Minneapolis, Minn., State Agent; California, Pacific Coast Agency 

Net Surplus, Saf oe ees $2,840,571 ct Sian Seeatiace: Coe. General Rauate: iicliatiel, wes. Seon Street 

Surplus to Policyholders, $4,090,571 Coburn, Jackson, Miss., General Agent; and Massachusetts. 

"aoe denamaeears Sa aaa FIRE, TORNADO, HAIL, THRESHING MACHINERY, 
D. H. DUNHAM, President NEAL BASSETT, V,P. and Mgr FARM AND AUTOMOBILE INSURANCE 

Pag W. T. BASSETT, Ass’t Manager P. F. ZIMMER, President SAM’L PATTERSON, Treasurer 

NEWARK, N. j. CHICAGO, ILL. R. J. WACHTER, Secretary 
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a Mississippi inquirer, is most apt 


ing 
He says: 


and to the point. 

Since Gilbert and Sullivan wrote “Pinafore” 
nothing funnier than Browning’s broadside 
against the life insurance companies has ap- 
peared, To be consistent he should now indict 
every school teacher in Mississippi for using 
that horrid conspiracy called the multiplication 
table. Dogberry was born too soon. He is 
now outclassed. 

What are the poor life insurance com- 
panies to do? If they do not comply 
with the law requiring their business to 
be transacted in accordance with the es- 
sential principles embodied in certain 
prescribed mortality tables, they lay them- 
selves open to punishment; and if they 
do comply with that law, they are held 
to be guilty of violating the anti-trust 
law! The only option left them appears 
to be the choice as to which kind of crim- 
inals they prefer to be. 

The harrying of insurance companies 
seems to be becoming a fixed habit in 
Mississippi. [Hardly had the heated mes- 
sages concerning the steps taken against 
the life companies had time to cool, be- 
‘suits have 


fore a telegram arrived that ‘ 
heen filed against casualty, liability and 
insurance companies in 


As this action supposedly 


miscellaneous 
Mississippi.” 
leaves no other group of insurance com- 
panies to sue, perhaps the State officials 
will next turn their attention to local 
agents who have sold insurance for those 
arch-criminals, the insurance companies. 
Possibly, also, in view of the noticeable 
elasticity of the laws, the purchasers of 
insurance might be indicted for giving 
aid and support to the public enemies by 
paying premiums to them. 

Seriously speaking, the foolish, con- 
tradictory laws of Mississippi and the 
ridiculous manner in which advantage has 
been taken of them to harass the very 
companies who have recently been urged 
to buy bonds of the State of Mississippi, 
constitute a blot on the escutcheon of 





that State which it will take a long time to 
erase, 

The welfare of the citizens of Mis- 
sissipp1 will now best be served by the re- 
peal of ultra restrictive laws, and the 
recognition of the fact that insurance 
upon average and that the 
greater the experience available for the 
computation of premium rates, the nearer 
accurate can such rates be made. 


is based 


Mississippians must learn to take a 
broader view of economic matters, and 
particularly of insurance subjects. How 
long would a State like New York, for 
example, maintain its eminent position in 
commerce, industry and finance if its laws 
were framed along such radical and con- 
tradictory lines as are some of the statutes 
of Mississippi? Not for long; and Mis- 
sissippi law-makers would do well to de- 
vote their energies to enacting measures 
to attract capital to their State, rather 
than to drive it away, if they desire to 
serve the best interests of their con- 
stituents. 

It is well known among shepherds that 
where one sheep goes the rest will fol- 
low, without regard to the results. There 
are a good many humans a great deal like 
sheep; they see one man do something, 
and immediately they must follow in his 
tracks with no more thought to the con- 
quences than have the sheep. A _ note- 
worthy example of such a situation is 
observable in this Mississippi case. A 
number of years ago a certain revenue 
agent there discovered an opportunity to 
make himself a fortune by bringing suit 
against the railroads operating in that 
State for violating the anti-trust laws. He 
made good on the opportunity, not only 
making himself a fortune, but providing 
a shining example for future incumbents 
of his high office to follow. The present 
revenue collector is working nobly in an 
effort to achieve similar glory (and 


wealth). He follows in the footsteps of 


his predecessor, loudly telling of his ac- 
complishments toward breaking up the 
dastardly influence of the great trusts, as, 
for instance, the National Board of Fire 
Underwriters. The mere fact that his 
constituents are denied proper protection 
against fire and that their credit has been 
seriously impaired is nothing more than 
a detail, annoying possibly, but rather 
necessary to the accomplishment of the 
great purpose in view. Indeed, the said 
revenue agent has made himself so pop- 
ular with the political powers that be, that 
he has evidently aroused a storm of jeal- 
ousy among his fellow sheep, with the 
result that another has followed his foot- 
A certain district attorney has 


steps. . 
forced himself on the scene of this anti- 
trust drama in suing the life insurance 
companies under circumstances which are 
ludicrous and the whole matter has lit- 
erally developed a joke. 


Omaha Liberty’s Strong Showing 

As of January 1, 1922, the financial state- 
ment of the Omaha Liberty Fire Insurance 
Company of Omaha, shows assets of $807,390, 
deducting from which $33,119 of non-admitted 
assets leaves admitted assets of $774,272, this 
being an increase of more than $85,000 during 
the year. The surplus to policyholders was 
$419,049, inclusive of $250,000 capital. Last 
year the premium income was $692,567, the sum 
of $288,477 having been paid for reinsurance. 
On January 1 the company had nearly $100,000 
in cash, real estate mortgages to the amount of 
$180,730, Liberty bonds worth $144,400, and mu- 
nicipal bonds worth $236,076. There are other 
assets including premiums, bill receivable, ac- 
crued interest, etc. The company is now well 
established in twelve States, and an audit of 
the company’s books from its inception in 
March, 1919, shows that the expenses of ‘organi- 
zation, promotion, and establishing the company 
in twelve States during I919 and 1920 was but 
$134,507, or only 19 per cent of the amount paid 
in by stockholders. This included all expenses 
of every kind and nature for the establishing 
of the company in business in twelve States, 
and also commission for the sale of the stock. 
This is deemed a very satisfactory result. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 
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HOME LIFE INSURANCE COMPANY 


New York : 
WM. A. MARSHALL, President 
The 62nd Annual Report Shows: 


Premiums received during the year 1921................... $6,990,547 
Payments to Policyholders and their beneficiaries in Death 
Claims, Endowments, Dividends, Etc.................. 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2,121,307 
Net Interest UNCOME THOM ANVEStMENE. ....0.<o:0:56:0 0:0 cvce esis 1,964,050 
($642,638 in excess of the amount required to maintain the 
reserve) 
Actual mortality experience 53.44% of the amount expected. 
EERO EE MEIBENDE coy ao 200 ics ie oieras 21% ol isk. imin's ietoene ws ieee ait $223,116,887 
NUMMER WERMIEEN 5 o ug ia esas ca en wis roce os 6 te So AIS TE ee ee wie 43,222,328 
FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 











The Farmers and Bankers 
Life Insurance Company 
Invites Inspectton—Inquiry of Integrity 


It Issues 
POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 


HOME OFFICES: WICHITA, KANSAS 





“= IN 1” 
LIFE 
HEALTH 
ACCIDENT 


NE potic 

NE Pot 

—PAYS— 
DOUBLE DEATH 
BY ACCIDENT 
Loss of Hands, Feet, 


INSURANCECO. 
Northern Life Building 
SEATTLE, U.S.A. 























Cot yes 
- Permanent Disability 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. oe Benefits ¥ 
President Reliable Representatives Wanted onthly I udemmities 








Sickness or Accident 


| Admitted Assets Jan 1,1921 | COMBINATION 
RN $2,712,200.00 ONTRACTS 





nt salar hae ee | 


The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 




















WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, Ill., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 





THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 240,000 

The Reserve Fund is $14,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write— ciaiaiand 
. rite for information to: 
A W. sein K SMITH, Manager = Miss Bina M. West, Miss Frances D. Partridge, 
3719 Washington Ave., St. Louis, Mo. Supreme Commander, Supreme Record Keeper, 
Port Huron, Michigan Port Huron, Michigan 











THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President JOSH. N. WARFIELD, Jr., Sec’y & Treas” 
J. BARRY MAHOOL, Vice-President J. HOWARD IGLEHART, Medical Director 


! 
WE WANT AGENTS 
to push our five=-pointenine policies. 
Excellent Iowa territory and liberal 
@ contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, rowa 














FOR RENT 
OFFICE FLOOR 


in one of the finest office buildings in the insur- 
ance and financial district. 


SO MAIDEN LANE 
15,000 SQ. FT. 
WILL DIVIDE 
Light on four sides 


Telephone Bowling Green 3100, Mr. R. K. Wilson or 
apply on premises Room 728. 








SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 
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PROGRAM 





Lively Meeting . Premed at Signal 


Mountain 


FRANK LOCK AMONG SPEAKERS 


Commissioner 


Gearheart and Jesse S. 


Phillips Also to be Heard 


The following is the program of the mid-year 


meeting of the National Association of Insur- 
g 


ance 


Agents at Chattanooga, 


15 and 16: 


Tenn., March 14, 


TUESDAY 


Meeting of executive committee. 
Meeting of executive committee and representatives 


Meeting 


: all standing committees of the 


of State 


association, 


presidents and State secretaries 


with the president of the National Association. 


Get-together dinner. 
Mountain Hotel Casino. 


and singing, 


Convention opens at 


and 


This will be held in the Signal 
There will be plenty of music 
a few short after-dinner talks. 


WEDNESDAY 
10 A. M. 


in the convention hall 


of the Signal Mountain hotel. 
Diring the first session of the convention on Wednes- 


day the order of procedure 


will be as follows: 


Address of welcome. 


Response to the 


Report of 
Report of 
Report of 
Report of 
Report of 
Report of 
Report of 
Report of 
Report of 
Report of 
Report o 


eh 


the 
the 
the 
the 


the 


the 
the 


the 
the 


the 


address. 
president. 
executive committee. 
secretary-treasurer. 
finance committee. 
casualty committee. 

fire prevention committee. 
membership committee. 
legislative &ommittee. 
grievance committee. 


conference committee. 


special committees. 


During the remaining sessions of the convention the 
z 5 


following subjects 


will be discussed: Excess cover, 


insurance pools, credit extension evil, multiple agencies, 


attomobile 


uniform self-graded dues for 


associations as insurers, 


relations, 
State 


company 


State associations, 


association activities. 


In addition to the subjects above outlined, 


members 


vre invited to present others for discussion and con- 
sideration. 
Frank 


Assurance 


Atlas 
will ad- 


Lock, United States 
Company, Ltd., of 


manager of the 
New Y 


afternoon. TI 


ork city, 


dress the lurs 





convention on Wednesday 
Hon. B. W. 
Commissioner of the State of 


Thursday 


Gearheart, Insurance 
Ohio, 


afternoon the 


day morning the 
will address the 


convention, Hon. Jesse S. 


Phillips, former Insurance Commissioner of the State 
of New York, and now manager of the National Bu- 
reau of Casualty and Surety Underwriters, of New 


York city, will address the convention. 


Strong Statement of Virginia F. & M. 

The old Virginia Fire and Marine Insurance 
Company of Richmond, in presenting its nintieth 
annual is able satis- 


statement, to show a very 


factory financial condition, having increased its 
surplus about $68,000 during the past year. It 
now has assets of $2,895,279, and after providing 
$1,149,296, 


for dividends payable 


reserves for unearned premiums of 
$18,500, 
of $25,0c0, and a contingent re- 


for taxes of 
January, 
serve of $70,000, in addition to those for other 


1922, 


liabilities, the surplus to policyholders is $1,488,- 
688. This is made up of capital $500,000, and 
net surplus $988,688. 
that the book value of the stock is nearly $300 
per $100 of par 


bonds and stocks worth $2, 


It is apparent, therefore, 


Among the assets are 
275,039, according to 


value. 


insurance department valuations, real estate 
valued at $120,000, mortgage loans $70,000, col- 
lateral loans $29,350, 
items. 

The 


compaly 


cash $125,629, and other 
of this staunch and progressive 
William H. 
Addison ; 


€. Lewis; Jr 


officers 


are: President, Palmer ; 


vice-president, E. B. treasurer, James 
C. Watson; secretary, B. 


William P. 


Leake. _ 


assistant 


secretary, Hill; general agent, J. M. 


Hanover Fire Makes Good Record 
An inspection of the statement of the Han- 
over Fire Insurance Company of New York, as 


of December 31, 1921, shows that that company, 


after paying $100,000 in dividends to stockhold- 
able to record an of over 
Its net premium income 


was increase 
$64,000 in net surplus. 
last year was $3,935,474, and it closed the year 
with assets of $6,889,165. Against this were 
liabilities of $4,852,348, including $3,930,273 of 
unearned premiums, so that there remained < 

surplus to policyholders of $2,036,817, ‘mated 
Over three-quarters of the 


ers, 


capital, $1,000,000. 


company’s business was fire insurance, upon 
which its loss ratio was only about 52 per cent. 
It also transacted some ocean and inland marine, 
and tornado business, and wrote nearly half a 
million dollars of motor vehicle premiums. 

The surplus of the Hanover Fire, which com- 
pany has paid 10 per cent or more yearly divi- 
dends for many years past, is now larger than at 
any time during the past decade. The Hanover 
Fire is now seventy years old, and has estab- 
lished a fine reputation throughout the country. 
President, R. Emory Warfield; 
Fred Hubbard and C. W. 
E. S. Jarvis. 


Its officers are: 
vice-presidents, 


Higley; secretary, 


Globe National Fire’s Satisfactory Gains 

It is pleasing to note that the Globe National 
Fire Insurance Company of Sioux City, Ia., 
recorded substantial gains in 1921 over the re- 
sults of the preceding year. There was an in- 
crease of $132,000 in assets, a gain of $22,000 
in net surplus, and an areeninn of over $80,000 in 
the net premium writings, which amounted to 
$1,120,435. The company, on December 31, 
1921, had $2,333,313 of assets, a capital of 
$1,000,000, and a net surplus of $233,531, so 
that its surplus to policyholders was $1,233,530. 
Its unearned premium reserve was $717,210. 
Edd G. Doerfler, president and general manager 
of the company, and his able associates merit 
congratulation upon the results of the year’s 
work. 








Other 


Other 





Real Estate 

First Mortgages on Real Estate. . 

United States Bonds (Market Value) 

Other Bonds (Market V ae Weal ety 

Collateral Loans. 

Cash in Office. . 

Cash in Banks.. ; 

Due from Insurance Companies. 

Accrued Interest. 

Bills Receivable Representing Sub- 
scription to Surplus. ; 

INSGEEGH Cee er, eine ee Uae 


STATEMENT OF JANUARY 1, 1922 


ASSETS 
(Home Office). 


GROSS ASSETS. 
Deduct Assets Not Admitted: 
Bills Receivable Representing Sub- 
Scriptions to: Surplts<, <..<. 6%. 
LCR S CURLEY ear een etter 


$60,500.00 
944,900.00 
182,920.20 
19,079.81 
5,000.00 
25.00 
153,433.64 
230,450.56 
26,054.93 





INTER-OCEAN REINSURANCE COMPANY 


Cedar Rapids, Iowa 


Reserve for Losses. . 


Reserves for Taxes. 


333,155.95 
59,254.41 


$2,014,774.50 


333,155.95 
59,254.41 





NET ADMITTED ASSETS............. 


392,410.36 


$1,622,364.14 


Reserve for U iia Wii owe 


Reserve for All Other L ‘abilities. 


Capital Stock Paid Up in Cash... .. 
Surplus over all Liabilities......... 


SURPLUS TO POLICYHOLDERS...... 


LIABILITIES 

$71,497.01 

500,584.22 
7,186.72 
7,399.06 


$586,667.01 


$500,000.00 
535,697.13 


1,035,697.13 


$1,622,364.14 
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W. E. SMALL, President 


When Insured in Georgia Casualty Company 


You Are Sore O,; _ Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 





























MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago, U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 


C. A. CRAIG, President N. H. WHITE, 3rd Vice-Presldea) 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-Presiden 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS Secretary and Treasure 


The National Life and Accident Ins. Co, 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


















MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Paid-up Capital $100,000.00 
Admitted Assets Dec. 31, 1920, $307,412.00 


Policies Issued on the Weekly Plan Only 
W. A. JOHNSON, Pres. J. A. WALKER, Secy. 


$150,000.00 Deposited with Treasurer of Tennesse 


THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 















New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 




























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 





Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 


Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 
































The Masonic Mutual 


Life Association 
Of the District of Columbia 


Chartered by Special Act of Congress 
March 3, 1869 


Guaranteed Security—Low Net Cost 
MASONIC SERVICE 


Insurance in Force over $90,000,000.00 
Assets over $3,500,000.00 


For terms and territory write to 


WM. MONTGOMERY, President 
Masonic Mutual Life Bldg. Washington, D. C. 




























ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 
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RATE ORDER OFF 


c. Hyde Reduction Wiped Off 
Slate 


FAILED TO GIVE COMPANIES HEARING 





Ben. 





es Drop Suit Brought in Circuit 
Court 


Sr. Louis, Mo., Feb. 21.—The effort of Ben 
C. Hyde, State Superintendent of Insurance, 
to reduce fire insurance rates in Missouri 15 
per cent, temporarily, was wiped off the slate 
February 14 and with it a suit brought in the 
Circuit Court of Cole County, Mo., by the 140 
fre insurance companies operating in the State, 
io restrain the insurance department from pro- 
mulgating the proposed lower rates February 15. 

This was done largely at the instance of At- 
torney General Barrett, who contends that be- 
cause of certain provisions in statutes and fail- 
ure of Superintendent Hyde to grant the com- 
panies a hearing before ordering the reduction, 
the State might have been unable to successfully 
to defend the suit. 

Stipulations were signed by all the contending 
interests by which the reduction order is with- 
drawn and the injunction suit dismissed and the 
companies agree, in the event of a new reduc- 
tion order by Superintendent Hyde, not to try 
to block it by injunction. Superintendent Hyde 
said that he would begin all over again about 
the middle of March. 

The net result of these proceedings, from the 
standpoint of the companies, is to assure them 
of being able to compel Superintendent Hyde 
to consider losses during 1921 in any reduction 
order he may issue in future. 


Compani 


Insurance Society of New York Turns Out 

to Hear George R. Branson 

George R. Branson, a well-known adjuster 
of New York, drew a full house at the dinner 
of the Insurance Society of New York held 
last Thursday at the Drug and Chemical Club. 
Over two hundred members and their guests 
were present to discuss the loss situation. The 
recent appropriation of $100,000 by the New 
York Board of Fire Underwriters for use in 
endeavoring to remedy the loss situation was 
highly commended by some and severely criti- 
cized by others. 

Mr. Branson made a short, humorous talk, 
nevertheless filled with good sense, in which he 
characterized the present situation as particu- 
larly aggravated by the income and excess 
profits tax evasions. He referred to the pro- 
libition law as having no present effect except 
that the presence of private stills in a building 
probably reduce the hazard rather than increase 
it because of the care taken to prevent discov- 
ey. He referred to the warehouse hazard by 
commenting on the fact that every liquor ware- 
house in the country by law contains more li- 
quor than its cubical contents could possibly ac- 
commodate. 

Subsequent discussion of the loss situation 
brought out a severe criticism of the New York 
Eoard’s appropriation by Sidney R. Kennedy, 


PRESIDENT OF FARMERS 





J. F. Donica Elected Head of Cedar 
Rapids Company 





P. L. HAID GIVES UP OFFICE 





Will Devote Entire Time to Continental 
Activities 


J. I. Donica, heretofore vice-president of the 
Farmers Insurance Company, Cedar Rapids, 
Iowa, was elected president of that company 
at its directors’ meeting in January. Paul L. 
Haid, who heretofore has held that position, 
will devote his entire time to the duties of Con- 
tinental vice-presidency. 





PRESIDENT J. F. Donica 


Mr. Donica entered the services of the Con- 
tinental in 1903 as special agent in Wisconsin. 
In 1904 he was transferred to Northern IIli- 
nois and in August, 1905, sent to Oklahoma as 
State agent. In 1912 he was again transferred 
to Iowa and at a later date Nebraska was also 
placed under his superivision. When the Farm- 
ers was acquired by the “America Fore Group” 
in January, 1921, Mr. Donica was made its 
vice-president. 

C. N. Jenkins who has been with the Farm- 
ers for more than forty years, and who has 
been secretary of the company for several 
years, has been advanced to the position of 
vice-president and secretary. 


second vice-president of the Fidelity-Phenix 
Fire Insurance Company. He said that it set 
a dangerous precedent for other cities to fol- 
low. He also referred to the result which at- 
tended a similar appropriation some years ago 
in Chicago, which brought about serious con- 
flict with the city authorities and accomplished 
no good results. 


Dinner to T. B. Donaldson 
Twelve hundred insurance men representing 
all branches of the business will, it is expected, 
attend the testimonial dinner to Commissioner 
Thomas B. Donaldson of Pennsylvania, to be 
held at Philadelphia March 13. 


II 


MARINE BILL UP 





Committee Draws Up _ Tentative 
Measure for Approval 





HOLDS MARINE INSURANCE UNLIKE 
OTHER FORMS 
Would Strictly Prohibit Acting as Agent 
for Unauthorized Insurers 


The committee on marine insurance which 
has been holding a series of conferences with 
Francis R. Stoddard, Jr., Insurance Commis- 
sioner of New York, has at last reached an 
agreement and has submitted to the insurance 
department a draft of an amendment which 
the insurance department has made public re- 
questing that any criticism of the proposed meas- 
ure be brought to the notice of the commis- 
sioner, who desires that all persons affected 
may be satisfied. Those to whom credit is due 
for the drawing up of the proposed legislation 
are Hendon Chubb, representing the authorized 
marine underwriters, William H. LaBoyteux, 
president of Johnson & Higgins, and Messrs. 
Thacher, Barker and Rumsey. In the proposed 
amendment the following principles are recog- 
nized: 

1.—That the nature of marine insurance is 
such that it should be kept wholly separate 
from other classes of insurance for all pur- 
peses of legislation. 

2.—The character and conditions of the sub- 
ject matters of such insurance engaged gen- 
erally in foreign trade, render it impractical to 
impose upon such business the same limitations 
and regulations as are possible with other 
classes of insurance relating to subjects having 
a fixed location. 

3.—The conditions under which brokers may 
place marine insurance from this State with 
fereign unauthorized insurers should be defined 
by law and conducted under a license, super- 
vision and control of the Superintendent of In- 
surance. 

4.—There should be a strict prohibition against 
acting as agent or performing agency functions 
or behalf of unauthorized insurers. 

5.—Representatives of unauthorized insurers 
and marine adjusters should be allowed to sur- 
vey and adjust losses in this State, but may not 
act as agents of the insurer in making payment 
of loss except under policies taken out by the 
shippers or consignees not resident of this 
State. 

6.—Marine insurance legislation should be de- 
signed to place authorized companies upon a 
basis of competitive equality with unauthorized 
ccmpanies. 

In the plan as first drafted by the committee 
a suggestion was included that the law taxing 
marine insurance should be changed from the 
basis of a gross premiums tax to a tax upon 
net profits. Owing, however, to the very short 
session of the present Legislature and the im- 
portance of the question involved, the Superin- 
tendent of Insurance thought it unwise to at- 
tempt to change the present method of taxing 
marine insurance without further investigation 
and consideration, Therefore, that part of the 
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SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 

It is one of the largest and strongest financial organizations in the world. 

It is a great human welfare institution with a membership of nearly a million 
_thrifty, far-sighted persons banded together for mutual protection, whose 
combined insurance aggregates $2,817,970,732. 

Its assets are safely and profitably invested, and its large Surplus Reserves 
guarantee its stability regardless of financial conditions. 

It paid to Policyholders and Beneficiairies $83,678,764 in 1921. Its Total 
Payments to Policyholders and beneficiairies since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7%) os 


were paid within one day after receipt of due proof of death. mye 
Its Mortality Rate for the year 1921 was the lowest in the history of the | jor son 
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Society. hig 
Its Refunds (Dividends) to Policyholdersin 1921 were $18,745,639, and it has sete 
set aside $26,148,772 to pay the Refunds due in 1922. 

It was the first company to make policies incontestable after one year. 


It was the first company to demonstrate that a policy could be paid as promptly 
as a bank draft. 

It was the first company to insure large numbers of employes in a body on 
the Group Insurance plan, with scientific medical inspection substituted for 
personal medical examination. 

It has devised the Home Purchase Plan of insurance whereby a man of moder- 
ate means can own his own home and pay for it conveniently whether he lives 
or dies. 

It has developed a programme for the education and training of its agents in 
the principles of life insurance and in modern salesmanship. 

It maintains at its Home Office an Inheritance Tax and Business Insurance 
Bureau for the benefit of the insuring public. 


Its policies are liberal, clear and comprehensive, readily adaptable to the 
diversified needs of the insuring public. 
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THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 
120 Broadway, New York 

W. A. DAY, President 
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mendment with the consent of the committee 
sa temporarily withdrawn upon the express 
understanding that this matter will be presented 
to the 1923 Legislature for consideration. 








HENRY L. ROSENFELD’S PLANS 
Gives Up U. S. Management to Complete 
Reorganization of New Companies 
Henry L. Rosenfeld, Unted States manager 
of the Consolidated Assurance Co., and the 
Alliance Reinsurance Co., both of London, will 
velinquish that office March 31, to devote his 
‘ime to the organization of three American re- 
insurance companies to be known as the Allied 
American Reinsurance Co., the Allied American 
Life Reinsurance Co., and the Allied American 
Casualty and Surety Co. Mr. Rosenfeld is now 
concentrating his attention on the first-named 
company, whch it is expected will be financed 
and ready for business by the end of April. 
The capital of the first company will be $500,000 
and stock is being sold at three times par, giv- 
ing it $1,000,000 surplus. 


JAMES L. MADDEN CHOSEN 


Chamber of Commerce of the U. S. Makes 
Appointment of Manager of In- 
surance Department 

\asuincton, Feb. 20.—Appointment of 
lames L. Madden, of the Metropolitan Life, 
Yew York, as manager of its insurance depart- 
ment is announced by the Chamber of Com- 
merce of the United States. The naming of 
Mr. Madden fills a place which has been vacant 
for some months, and completes within the 
headquarters of the chamber the organization of 
new departments designed 1o represent the 
major divisions of business. 


Texas Towns Get Fire Rate Reductions 

Austin, Tex., Feb. 21—Twenty-four Texas 
cities and towns have been allowed a maximum 
credit of 15 per cent on the final rate of fire 
insurance, three 12 per cent and one 6 per cent 
by the Texas State Fire Insurance Commission 
on account of good fire record for the past 
three years. This credit applies on all fire in- 
surance policies written on and after March 1, 
1922, and extends to March 1, 1923. 

The twenty-four towns allowed the maximum 
credit of 15 per cent are: Beaumont, Bastrop, 
Seymour, St. Jo, Nocono, E! Paso, Eagle Pass, 
Lexington, Giddings, Refugio, Yorktown, Sabi- 
nal, Freeport, Texarkana, Carrizo Springs, 
Palestine, Orange, Troup, Anson, La Grange, 
Marshall, Roby, Strawn and Lubbock. The three 
getting 12 per cent reduction are: Denton, Lu- 
lng and Bay City, while Clarendon was the 
town allowed 6 per cent. 





New America Fore Promotions 

The “America Fore Group” announces the 
appointment of three assistant secretaries in the 
Western department offices at Chicago. 

Olaf Nordeng is now assistant secretary of 
the American Eagle, William C. Kirkland, as- 
‘istant secretary of the Continental and Fred D. 
Hougham, assistant secretary of the Fidelity- 
Phenix, 
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WILL APPLY PSYCHOLOGY TO 
BUSINESS 
Corporation Composed of College Profes- 
sors, Including Dr. Walter Dill Scott 

A corporation formed to apply the principles 
ot psychology to business has been announced by 
a group of famous professors from various uni- 
versities throughout the country. This organi- 
zation will be known as the Psychological Cor- 
poration and will have headquarters at the 
Grand Central Terminal, New York. Dr. James 
R. Angell, president of Yale University, heads 
the list of directors and Walter Dill Scott will 
be the first vice-president. 

Previous to the world war, Dr. Scott was 
connected with the Carnegie Institute of Tech- 
nology and engaged in psychological research 
into the sales problems of a number of large 
business organizations including some life in- 
surance companies. His work was carried on 
by Dr. John A. Stevenson, now second vice- 
president of the Equitable Life Assurance So- 
ciety of the United States. Further investiga- 
tions of this sort are being undertaken by the 
recently formed Life Insurance Research Bu- 
reau under the direction of Dr. C. S. Yoakam, 
director of the Bureau of Personal Research at 
the Carnegie Institute. The new organization 
will investigate problems of selection and train- 
ing and other research of economic value for all 
manner of businesses. The earnings are to be 
applied to scientific research, according to its 
charter. 

The officers of the psychological corporation 
are as foliows: President, J. McKeen Cattell; 
first vice-president, Walter Dill Scott, North- 
western University; second vice-president, 
Lewis M. Terman, Stanford University; chair- 
man of the board Edward L. Thorndike, Teach- 
ers College, Columbia University; secretary and 
treasurer, Dean R. Brimhall. 


Penn Mutual Adopts Double Indemnity 

The Penn Mutual Life Insurance Company 
of Philadelphia has announced adoption of the 
double indemnity clause providing double insur- 
ance where death results from injuries effected 
directly and exclusively by external, violent and 
accidental means. The double indemnity ben- 
efit will only apply to new issues. 


Joins Buckley & Horton 

The Bulkley & Horton Co., real estate firm, 
of Brooklyn, which operates an insurance de- 
partment, has announced that Granville H. 
Rome, former vice-president of The Long Is- 
land Bond & Mortgage Company, has become 
secretary of Bulkley & Horton. 

Form Partnership 

Wesley M. Cotterell, Lewis K. Moore, Jr., 
and Charles D. Mitchell have formed a partner- 
ship under the name of Cotterell, Moore & 
Mitchell, Inc., 92 William street, and will 


transact a general insurance business. 
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Pan-American Life Makes Good Showing 

The Pan-American Life Insurance Company 
of New Orleans, La., in its financial statement 
for the year ending December 31, 1921, shows 
this strong Southern company to be in a very 
healthy condition. The assets of the Pan- 
American Life now amounr to $10,007,098, 
while assets in excess of liabilities for the 
protection of policyholders were $1,541,903. 
New insurance written and paid for in 1921 
was $20,444,282 and the company reports in- 
surance in force of $87,648,741, showing an 
increase over the previous year. The legal 
reserve on policies amounted to $8,123,764. 
The Pan-American Life recently announced 
that after March 1 the company will take sub- 
standard business and will also write accident 
and health insurance. President Crawford H. 
Ellis and Vice-President and General Manager 
E. G. Simmons are to be congratulated upon 
the conduct of this up-to-date company. 

123,178 Life Policies in Rhode Island 

ProvIDENCE, R. I., Feb. 21.—According to ad- 
vance information received from Philip H. Wil- 
bour, State auditor and Insurance Commis- 
sioner, whose annual report will be submitted 
in a few days, life insurance policies numbering 
123,178 and totaling $218,543,121, an increase of 
$19,965,453 in a year, were in force in this 
State December 31, 1921. In addition to this 
life insurance companies had on December 31, 
1921, in force in this State 651,466 industrial 
policies aggregating $112,273,321, an increase of 
$9,077,334. During 1921 there were 19,036 poli- 
cies written on life business in Rhode Island 
with a face of $36,651,405. During the same 
period there were 103,350 industrial policies 
written with a face of $23,188,364. Premiums 
received during the year amounted to $7,707,259 
on life and $4,106,434 on industrial business. 
Losses incurred totaled $3,168,308. 





Three Chicago Banks to Sell Life Insurance 

\ combination of the Illinois Trust & Sav- 
ings Bank, the Merchants Loan & Trust Co. 
and the Corn Exchange Bank of Chicago, has 
closed a contract through Moore, Case, Lyman 
& Hubbard, to enter in to an extensive cam- 
paign with the Travelers Insurance Company 
for the sale of life insurance in connection with 
their savings accounts. This bank combination 
entering the life insurance field has created a 
stir among the Middle West companies. 

Expect Big Attendance 

Judging from reservations already made, there 
will be a very full attendance of executives at 
the special meeting of the American Life Con- 
vention to be held at French Lick Springs, and 
also an unusually large attendance of medical 
directors at the medical section meeting which 
is held at the same time, March 1, 2 and 3, says 
T. W. Blackburn, secretary and counsel of the 
convention. 





THE SPECTATOR Thursay 














————= 


THE GREAT-WEST LIFE 
ASSURANCE COMPANY 











ESTABLISHED 1892 — 





Condensed statement for 1921, showing development of last five years. 


1921 1916 
New Business Issued................... Likaaueaebues $54,227,962.00 $25,575,373.00 
(Excluding Group Insurance) 
ee ere 286,718,765.00 133,016,448.00 
(Excluding Group Insurance) 
Income (Premiums and Interest).................. 11,316,222.80 5,594,041.34 
6. riot 24 iainlind kind bd Ce hee eS 2,196,218.09 746,980.03 
Payments to Policyholders........................ 2,963,331.94 1,725,197.12 


DURING 1921— 
(a) The Company’s leading position in new business production has been amply main- 
tained. 
(b) The rate of interest has been increased from 7.20% to 7.56%. 
(c) An important decrease in the death rate has been experienced. 
(d) The high intrinsic value of the investments has again been demonstrated. 


(e) Due provision has been made for the continuance of the large profits payable to 
policyholders. 


(f) The general financial standing of the Company has been appreciably improved. 


(g) The surplus earnings were 58% greater than those of 1920, which in turn 
were greater than in any previous year. 








BRANCH OFFICES IN U. S. A. 


Minnesota Michigan 


912 Andrus Bldg., Minneapolis, Minn. 1203 Book Bldg., Detroit, Mich. 
and 


North Dakota: Hatcher Brothers, Fargo, N. D. 








HEAD OFFICE s=3 WINNIPEG 


The full Report will be mailed on application. 
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The figures P 


x) are inserted for purpose of comparison. 
192 : 


yAME AND LOCATION OF COMPANY 


Year 


a) 
bo 


Lake Charlies; La... sseceuces 1921 
1920 
1921 
1920 
1921 
1920 
Wheelie. We Vea neac cccccice 1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 
1921 
1920 


American Mutual, 


Bankers Life, Des Wowiess Tas cccscicnceccsce 


Connecticut General, Pastford, Contie<. ss ces cee 


Conservative Life, 


Continental Life, Wilmington, Del... ccccvccces 
Federal Reserve, Kansas City, Kan. ...sccsecs 
WR aie ore arom com aceecscalsee 


Great Southern, Houston, 


Home Life, New York, N. Y..-+e-eeeeeeeeeees 
Indianapolis Life, Indianapolis, TH deve cewnes 
Montana Life, Helena, Mont.....-..++++eeees 
National Guardian, Madison, Wis...-.+-+-++eees 
National Life, Montpelier, Vt...........+ee0 
Northern States, Minneapolis, Minn............ 
Penn Mutual, Philadelphia, Pa..........eeeee- 
Peoples Life, Chicago, Ill.....-.....+ssseeeeee 
Public Savings, Indianapolis, Ind.............. 
ociford: Bite, Rockford, TW.iso<siccescc/cwnceneee 
Security Mutual, Lincoln, Neb................ 
Needa ‘Travelers, Toledo, Oiicscics scecs0o0ceses 


Wevelere. Glavtiord. Conte ois. ic:s scicecinwecclctecdere 


Western National, Cheyenne, Wyo...........-++ 


















TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1921 


resented herewith have been supplied officially to The Spectator Company by the 


life insurance companies named for the year 1921. The figures for 
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$274,745 $33,292 $141,349 $27,415 $87,471 $1,186,087 $4,352,840 —$172,341 
217,624 29,251 137,087 29,222 108,844 1,698,600 4,525,151 1,229,050 
50,251,811 2,517,535 f 17,713,601 7,909,220 12,299,318 111,683,013 610,675,609 55,192,296 
44,452,819 1,639,686 3 15,596,595 6,952,281 10,848,343 95,702,231 555,483,313 60,875,923 
37,481,515 2,990,165 9,501,300 11,447,593 4,055,989 6,712,159 117,922,256 410,248,134 47,860,201 
32,258,052 2,398,956 8,230,956 9,945,728 3,473,134 5,958,371 146,265,307 362,387,933 96,744,463 
2,051,579 511,363 679,766 788,181 179,260 458,632 7,132,365 21,960,284 54,630 
1,575,344 367,236 675,514 811,754 118,923 483,866 11,728,691 21,905,654 §,328,475 
4,560,212 1,409,092 1,114,204 1,315,767 293,786 703,296 7,333,168 35,377,753 3,803,765 
3,916,856 1,332,454 982,77 1,171,136 218,662 588,556 7,108,041 31,573,988 5,101,196 
477,910 285,274 493,214 548,969 7,000 341,069 2,414,000 3,618,500 2,163,500 
156,314 142,720 298,465 353,463 1,000 297,574 1,456,000 1,455,000 1,455,000 
10,860,821 690,341 2,800,181 3,442,527 724,611 1,968,816 23,649,355 103,680,051 —1,893,631 
10,348,510 763,999 2,831,444 3,578,240 759,357 2,033,632 28,526,780 105,573,682 17,880,000 
43,222,328 1,860,991 6,997,818 9,219,394 4,740,341 6,524,487 31,810,915 223,116,887 10,633,787 
40,465,508 1,147,758 6,742,094 8,888,157 4,196,745 6,271,288 42,951,133 212,483,100 26,727,281 
2,594,488 113,168 826,304 967,950 193,599 496,313 6,948,094 30,293,352 3,855,208 
2,097,890 107,109 775,912 393,306 176,609 543,043 8,538,267 26,438,144 6,531,750 
4,071,210 708,476 1,126,371 1,428,322 391,521 770,778 5,663,006 32,154,768 —3,224,493 
3,403,221 609,317 1,241,468 1,477,803 324,408 866,401 10,641,685 35,379,261 4,632,025 
1,576,684 245,997 540,531 612,796 137,744 310,388 3,990,544 17,758,232 2,053,646 
1,254,405 175,399 469,086 522,554 68,08) 258,680 5,043,463 15,704,586 4,040,896 
79,756,969 9,472,408 11,483,753 15,509,631 8,899,903 11,733,127 50,453,617 333,894,264 24,438,960 
74,598,139 8,083,000 10,767,006 14,596,828 9,090,057 12,045,587 61,602,082 309,455,304 41,653,744 
288,976 138,454 161,939 171,43 14,974 94,703 1,536,700 5,256,819 —1,939,360 
212,925 107,638 199,740 219,820 24,600 161,825 4,167,579 7,196,179 2,316,856 
233,985,548 21,751,112 37,714,376 50,767,131 26,679,055 34,724,447 136,509,538 1,090,757,509 61,554,352 
216,627,946 22,053,161 35,750,889 47,997,347 25,711,092 33,970,351 174,931,411 1,029,203,157 116,490,071 
801,300 23,165 197,664 262,331 60,000 203,909 2,923,579 7,177,694 2,285,799 
733,112 127,070 109,269 136,508 71,727 105,152 63,202 4,891,895 — 433,833 
1,760,147 256,588 1,153,690 1,253,002 195,684 871,323 22,616,781 46,604,572 8,509,305 
1,340,382 244,746 968,830 1,032,504 172,626 691,450 15,840,453 38,095,267 7,225,555 
894,168 249,691 281,390 350,239 52,490 185,058 3,517,321 10,909,910 1,948,074 
747,484 239,717 242,092 276,406 43,587 151,921 3,096,442 8,061,836 2,034,603 
2,556,812 406,444 432,319 612,069 142,064 366,276 3,700,411 16,133,300 1,306,667 
2,321,821 351,828 415,124 569,938 128,175 341,583 4,174,881 14,826,633 3,083,315 
363,050 106,250 73,585 89,331 33,516 55,618 197,741 2,047,133 49,250 
326,239 105,113 72,081 85,641 84,642 54,796 178,475 1,997,883 64,508 
219,005,682 18,256,418 40,809,022 49,199,291 14,946,355 27,461,428 477,123,176 1,756,489,826 180,150,833 
195,034,170 16,943,465 36,110,071 43,097,098 13,180,790 26,182,200 640,454,676 1,576,338,993 422,115,258 
703,531 275,563 281,819 332,822 33,673 225,500 4,379,015 10,367,402 1,434,367 
530,511 243,059 267,800 311,246 35,947 217,827 5,236,035 8,933,035 2,645,135 








BEWARE THE TWISTER 


The Public Is Being Gradually Educated 
As To His Deceptive Wiles 


In recent issues THE SpecTaToR has had con- 
siderable to say about the life insurance twister, 
and its propaganda along this line has been 
taken up by the Bell Telephone Company, 
through a desire to protect its 231,333 employees. 
The Bell Telephone News, published at Indian- 
apolis, contains an article entitled, “Beware the 
‘Twister’ ” which reads as follows: 

You have probably noticed an advertisement 
tun recently in a number of daily papers, headed 
a tollows: “Life Insurance Policyholders, Be 
on Your Guard!” 

The object of this advertising is to call atten- 
ton to and warn against the activities of certain 
alleged insurance actuaries or experts who are 
‘town as “twisters.” The twister’s method of 
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approach is to encourage a policyholder to be- 
lieve that there is something in his policy he did 
not know he had. The twister agrees to find 
money in it for him. This alleged discovery 
Proves to be the cash surrender value of the 
policy, which is written plainly on the face of it. 
he twister then urges the policyholder to sur- 
tender his policy, take the cash payable as the 
surrender value and invest it in some high rate 
‘ecurity,” and then take out a policy in another 
company, which policy is nearly always a lower 
grade and at a lower rate. This the twister 
— Is a saving, which is not any more such 
han that the cash surrender on the policy is a 
sigh For this the twister charges a fee of 
Oper cent, which afterwards turns out to be on 


the cash surrender value, and also collects a 
heavy commission on the new policy taken out. 

The fee charged is for no service whatever, 
as the insured could have cashed in or borrowed 
on his policy without leaving his office or his 
desk and without any intermediary. 

The value of a life insurance policy usually 
increases with time. The loan and cash sur- 
render clauses are features intended to protect 
the policyholder in emergencies and are not a 
part of the ordinary value of the policy, which 
is or should be taken out and carried for the 
protection of dependents or the creation of an 
estate. 

No first-class insurance man ever urges a 
prospect to drop a policy in one company merely 
to take it in another. In some States it is 
actually against the law for an insurance solici- 
tor of one company to induce a prospect to drop 
a policy in another. 

Readers of the Bell Telephone News are 
urged to beware of any proposal which involves 
canceling or dropping an insurance policy. 

Each State has its own Bell Telephone pub- 
lication, and it is understood that the above 
article has already been printed in those going 
to 40,000 employees in the States of Indiana, 
Ohio, Illinois and Missouri. 

It is gratifying to note that big business in- 
stitutions, like that above named, are displaying 
a live interest in the welfare of their employees. 
Perhaps no business men use the telephone 
more than those engaged in life insurance, and 
the efforts of the Bell Telephone Company to 
give wholesome advice to its employees regard- 
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ing life insurance to aid them in protecting their 
estates will appeal to life insurance men as being 
a wise and helpful service. 


Imitating the Titles of Other Publishers 


[To the Editor of THe Specraror] 

I read with a great deal of interest the article 
on Prentice-Hall in a recent issue of THE 
SPECTATOR, commenting on their publishing a 
booklet nearly duplicating the title of your “The 
Cost of Dying,” which has received so wide a 
circulation in the insurance world, treating of 
life insurance and inheritance taxation. 

While you seemingly would have been justified 
in hitting them harder than you did, I really 
think that their apparent imitation of the title 
of “The Cost of Dying” was less aggravating 
than was their adopting the title “Insurance 
Principles and Practices” for a new book, which 
name closely resembles the title of that old and 
standard publication, “Principles and Practice 
of Life Insurance,” of which several editions 
have been on the market for half a century, and 
which is known to every life insurance manager, 
actuary and general agent. That firm is seem- 
ingly in a class with the twisters, who serve to 
tear down what others build up. 

I hope that no one will steal your valuable 
leaflet “Why We Don’t Live Forever,” which is 
so useful in preventing lapses. It might be well 
to. take out burglary insurance on your educa- 
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Philadelphia Life Insurance Company 
HOME OFFICE, 111 NORTH BROAD STREET, PHILADELPHIA 
Sixteenth Annual Report to the Insurance Department 
of the State of Pennsylvania 
BALANCE SHEET, DECEMBER 31, 1921 
ASSETS LIABILITIES 
Investments in Municipal and Net Present Value of All Policies in 
General Bonds................. $2,404 ,285.94 Force on December 31, 1921, as 
United States Government Bonds 481,086.00 Computed by the Insurance De- 
Mortgages on Real Estate, First partment of Pennsylvania, on 
eae hed Siarin gaa Sng gi on 2,571,850.00 the American Experience Table 
Deposited in Banks and Trust of Mortality, with 314 per cent 
Companies at Interest, and ne $6,970,864,27 
Cash on Hand at Home Off.ce. . . 524,564.29 Claims in Process of Adjustment. 98 ,660.17 
Loans to Policyholders........... 1,485,521.26 Dividends to the Credit of Policy- 
Premium Notes on Policies in Serr Serer. 251,509.00 
tit oe ah ing oe ot 79,439.21 Premiums and Interest Paid in 
Premiums Due and Uncollected re eee eae 43,253.02 
and Deferred Premiums, Less Taxes Accrwed..................; 38,884.60 
a Sco tag nk ip toy a SW 114,630.01 Miscellaneous Liabilities......... 11,113.00 
Interest Accrued................. 140,621.00 ee eee eee 560,320.00 
os yng cdi vib eae es 353,803.68 Unassigned Funds (Surplus)... .. 181,197.33 
$8,155,801.39 $8,155,801.39 


CLIFTON MALONEY, President 


FRANK G. COMBES, Secretary and Treasurer 



























Real Estate. 


BALANCE SHEET OF 


CALIFORNIA STATE LIFE 


Insurance Company, Sacramento, California 


December 31, 


ADMITTED ASSETS 
$17,941.32 


1921 
LIABILITIES 


Net reserve 


. $3,689,576.36 
























First Mortgage ‘Loans. (secured by Real. E state Claims reported, proof nc not received. ie ree 2,243.52 
worth over $8,500,000) .. a 3,466,522.61 Deposits of policyholde rs left to accumulate at in- 
Policy Loans and Lien Notes within policy reserve . 839,701.09 terest and interest thereon. : 431,818.37 
Cash in banks and certificates of deposit. . 369,779.22 Premiums and interest paid in advance and accounts 
Interest due and accrued.. : , 117,052.69 accrued. 39,920.75 
Uncollected premiums (covered by policy | reserve) 274,273.68 Reserve for taxes pay able i in 1922............. 55,359.96 
Reinsurance due and other assets (net). 807.81 Survivorship investment fund, reinsurance pre- 
miums accrued and other liabilities............ 142.741.45 
Capital Stock. Rania . . $500,000.00 
Unassigned funds..... Je) aie é8 sig, 0 DOE SLOLOM 
Sa Ss SUEPIUS FO PONCV NOMS. 0.5 yore os ee nuns ane 724,418.01 
Total admitted assets.................... $5,086,078.42 MOEA. ooosiie csc. oo os ngs io nw aid al ok OS a ae oe « 
GAINS IN 1921 STEADY GROWTH 
Admitted Assets, December 31, 1921.......... $5,086,078.42 Assets Year Ins. in Force 
Admitted Assets, December 31, 1920......... - _4,300,930.94 $ 806,584............ ee ts es $ 7,916,008 
ee re $785,147.48 $ 977,639............ 1913.............. $10,000,46 
s RS ae ewer $13,459,379 
Insurance in Force December 31, 1921... .... $43,790,912.00 $1,445,684 1915 $15,349 747 
Insurance in Force December 31, 1920....... 38,782,271.00 ’ co RS EE SORES CaSO: lies 
: eee 1916.............. $22,838,574 
re $5,008,641.00 $2,442,881............ eens $25,221,480 
Insurance written in 1921................... $12,050,745.00 $2,924,006............ ee $25,603,497 
Insurance written in 1920................... 12,003,565.00 $3,502,548............ 1919..............$30,aam 945 
. 4,290,000............ Serer er 38,782, "O11 
Gain in 1921 ee ee ee ee ee ee ee a | $47,180.00 $ ; : $ 912 
Gain in surplus during 1921......... $100,264.21 $5, 086, 078. ree 1921. $43, 790, 








MARSHALL DIGGS, President rd R. 
DR. THOS. J. COX, sanatiataces and Medical Director 








AROLD H. BUCKMAN. Actuary 


KRUSE, Vice-Pres. and General Mgr. 
s. BROOKS, Secretary nd srcerarey 


FRED W. KIESEL, Vice- 
BRYSON, Assistant Secretary 


ROBT. T. McKISICK, General Counsel 
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tion publications. This is a field that seems to 
1 


rlooked by companies writing 


have been ove 
iple lines. 

multiple li | | 

Columbus, Feb. 21, 1922. W.T.N. 


AMENDING NEW JERSEY PRELIMI- 
NARY TERM LAW 
similar Measure Now Being Considered in 
Massachusetts 

The New Jersey Legislature has before it 
an amendment to the preliminary term insurance 
lay now in force in that State, which, it is 
aid, will make the law absolutely scientific. 
At present there is a slight inconsistency in the 
which the amendment aims to correct and 
which will make a difference of from fifteen to 
thirty cents per thousand of insurance in figur- 


law, 


ing the policy reserves. 

‘Some time ago the Massachusetts Legislature 
appointed a commission to investigate the sub- 
ject of preliminary term insurance, which com- 
mission consisted of the Irsurance Commissioner 
and two others. The report of this commission 
recommends a draft of a law exactly similar to 
the proposed amended law in New Jersey. It 
is expected if both Massachusetts and New 
Jersey accept this law that it will become a 
standard law on preliminary term insurance. 

If the measure referred to should become law 
itt Massachusetts and New Jersey, it will, in the 
cases of a few forms of policies, require re- 
serves somewhat higher than those required by 
the strict Iilinois standard basis, which among 
the States generally is the most popular form 
of preliminary term insurance. Following the 
passage of this measure in the New Jersey and 
Massachusetts Legislatures, if New York and a 
few other New England States should take 
similar action, the preliminary term idea in one 
form or another would then be in effect through- 
out the country. 

A copy of the law as now before the New 
Jersey Legislature follows: 

An act to amend an act entitled “‘An act to provide 
for the insurance 
companies and to regulate the transaction of 
ance business in this State,’ approved April third, 
one thousand nine hundred and two, approved March 
twenty-fourth, one thousand nine hundred and twenty. 

Be it enacted by the Senate and General Assembly 
of the State of New Jersey: 

Section twenty-four of the act of which this act 
is amendatory be and the same is hereby amended so 
that it shall read as follows: 

The Commissioner of Banking and Insurance shall 
annually make or cause io be made valuations of all 


regulation and incorporation of 


insur- 


outstanding policies of every life insurance company 
doing business in this State. All valuations made by 
him or by his authority shall be upen the net premium 
basis, or such modification thereof as hereinafter ex- 
Pressly provided, and all policies issued prior to 
January first, one thousand nine huadred and one, 
shall be valued according to the actuaries’ table of 
mortality, with compound interest at the rate of four 
Per centum per annum, cases where any 


life insurance company may elect or shall have elected 


except in 


to have such policies or any class thereof valued ac- 
cording to the American experience table of mortality, 
with compound interest at the rate of either three or 
three and one-half per centum per annum; and all 
Policies issued on or after said first day of January, 
one thousand nine hundred and one, shall be valued 
according to the American experience table of mor- 
tality. with compound interest at the rate of three 
and one-half per centum per annum, except in cases 


where any life insurance company may elect or shall 
have elected to have such policies or any class thereof 
valued according to the American experience table 
of mortality with compound interest at the rate of three 
per centum per annum. ‘The Commissioner of Bank 
ing and Insurance may vary the standards of interest 
and mortality in the case of annuities and industrial 
policies and of invalid lives and other extra hazards. 
When the 
policy is less than the net premium for such 
table of mortality 


herein, the value of 


actual premium charged for an insurance 
insur 
ance, computed according to the 
interest prescribed 
shall be 


the amount of which shall equal the differ 


and rate of 


such policy increased by the value of an 
annuity, 
ence between such premiums and the term of which 
shall future 


payments receivable on such insurance after the date 


in years equal the number of annual 


of valuation. 


than industrial policies issued by 


companies doing business in this State may provide for 


Policies other 


not more than one year preliminary term insurance 


by incorporating in the provision thereof specifying 


the premium consideration to be received a clause 
plainly showing that the first year’s insurance or part 
thereof under such policies is term insurance, pur- 
chased by the whole or a part of the premium to be 
received during the first policy year. 

If the premium charged for such preliminary term 
insurance under any limited payment life or endow- 
ment policy now in force, or hereafter to be issued, 
exceeds that charged at the same time for like insur- 
payment 


policy of the same company, issued at the same age, 


ance under a twenty life preliminary _term 
the reserve thereon at the end of any year, including 
the first, than the 
payment life preliminary 


shall not be less reserve on a 


twenty term policy, issued 


in the same year and at the same age, together with 
an amount which shall be equivalent to the accumula- 
tion of a net level premium sufficient to provide for a 
pure endowment at the end of twenty years from the 
date of the policy or at the end of the premium pav- 
earlier, equal to the difference be- 


ment period; if 


tween the value at the end of such time of such 
twenty payment life preliminary term policy and the 
full reserve at such time of a corresponding limited 
payment life or endowment policy, issued at the same 
preliminary term 
date of 


policy, or 


does not provide for 
After 


payment life or 


age, which 


insurance. twenty years tron the 


such limited endowment 
after the end of the premium payment period, if earlier, 
equal to that of a similar 


which does not pro 


the reserve held shall be 
policy, issued at the same age, 
vide for preliminary term insurance. 

If the premium charged for such preliminary term 
insurance under any policy 1ssued prior to the first day 
of January, one thousand rine hundred and twenty, 
does not exceed that charged at the same time for 
like insurance under a twenty payment life preliminary 
term policy of the same company, issued at the same 
age, such policy may be valued according to its terms, 
on the mortality and interest bases herein provided. 
for such preliminary term 
insurance after the 
first day of January, one thousand nine hundred and 


If the premium charged 


under any policy issued on or 


twenty does not exceed that charged at the same 
time for like insurance under a twenty payment life 
preliminary term policy of the same company, issued 
at the same age, such policy may be valued according 
to its terms, on the mortality and interest bases ‘herein 
provided. ; 

If the premiat charged for such preliminary term 
insurance under any policy issued on or after the 
first day of January, one thousand nine hundred and 
twenty, is in excess of one hundred and fifty per 
centum of the net premium therefor, computed ac- 
cording to the table of mortality and the rate of 
interest adopted by the company, as hercin provided, 
and is less than that charged at the same time for 
like insurance under a twenty payment life preliminary 
term policy of the same company, issued at the same 
age, the reserve on such policy at the end of any 
year (including), after the first, shall be increased by 
an amount which shall be equivalent to the accumu- 
lation of a net level premium beginning with the 
second year of the policy sufficient to provide for a 
pure endowment at the end of the twentieth year, 
equal to the difference at such time between the value 
the full re- 
issued at the same age, 


of suck preliminary term policy and 
similar policy, 
which does not provide for preliminary term insur- 
ance. Thereafter the reserve held shall be equal to 
that of a similar policy, issued at the same agé, which 
does not provide for preliminary term insurance. 
The Commissioner of Banking and Insurance may 
accept the valuation of the department of insurance 
of any other State or country when made ‘upon a 
specified basis or according to which the re- 
serves would be at least as large as if they had been 
computed upon the basis or bases herein prescribed, if 
the insurance officer of such State or country accepts as 
sufficient and valid for all legal purposes the certificate 
of valuation of the Commissioner of Banking and In- 
surance of this State, when such certificate states the 
manner 


serve of a 


bases, 


valuation to have been made in a specified 
according to which the reserves would be at least as 
large as if they had been computed in the manner 
prescribed by the law of such State or country; or 
if the insurance officer of such State or country, by 
express requirement of law, shall have made yearly 
for not less than thirty years past valuations of the 
policies of all companies issuing or delivering policies 


therein. 

A life insurance company shall not abandon the 
standard of valuation adopted for any outstanding 
policies without the written consent. of the Com- 


missioner of Banking and Insurance, if the reserve, 
calculated by the proposed standard, less than the re- 
serve calculated by the standard which is to be 
abandoned. 

This act shall take effect immediately. 

STATEMENT ; 

The purpose of this bill is to amend the law so as 
to correct an inconsistency in its reserve require- 
ments as to some preliminary term policies and thus 
The law now 
first year 


to better carry out its general intent. 
slightly higher reserve in the 
(Continued on page 29) 


requires a 





first two contract years. 





OHIO , INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced , 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


—Minor Morton, Vice President and Agency Manager 
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KEEPING 
THE PACE 


When enthusiasm falters, ruin sets in. When aggres= 
sive push for business slackens, the sinews of strength be= 
come flabby. When service ideals are lowered, the heart 
of the organization is weakened. 


The pride of The Lincoln Life is in its high service 
standards. It will maintain them by continuing to 
write all the good business it can get. 


You are assured that the superior service of The 
Lincoln Life will carry on in the quick issuance of poli= 
cies, attention to policyholders, and the prompt pay- 
ment of claims, when you— 


(ink UP (‘)wiry THE (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 
Now More Than $200,000,000 In Force 

















Fort Wayne, Indiana 














Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 











Noah— 
and His Neighbors 





AVE you thought much about Noah since 
H you used to go to Sunday School? Next 
time you see an elephant, just pause a 
moment and consider how much you owe to 
Noah. He was the charter member of the 
“Do-it-now” Fraternity. And it is well for all 
of us that this is true. Six months after the flood 
it would have been an easy matter to have sold 
stock in another Ark. But at the time Noah 
started things, nobody believed that a forty-day 
rain was at all imminent. So those who were not 
busy sat around and had fun with the old 
prophet. 


ROBABLY one wit closed an eye and 
p offered to bet he could catch all the rain 
that was likely to fall in a bucket. Others, 
perhaps, tapped their foreheads knowingly, subtly 
implying that so far as Noah was concerned, 
there was “Nobody Home.” But Noah was a big 
man with a fixed and worthwhile idea. He had 
his mind made up that it was going to rain, and 
what his neighbors thought, and that they didn’t 
engage staterooms, affected him not at all. Yes, 
Noah allowed that finally and after a while the 
rainy season would come along good and plenty 
—and it did. 


us today are like Noah's neighbors—we 

don’t believe it is ever going to rain. A 
few think that if it does it will be “only a 
shower.” Others have an idea that the Ark they 
now carry is “big enough.” They don’t stop to 
figure out that while it might have been adequate 
a year or two ago it is not “Ark” enough today. 
It's a life insurance company’s job to convince 
these skeptics that it is going to rain, even though 
the sun is out, even though there is not a cloud in 
the sky, even though the barometer is at its nor- 
mal mark. Your work is, like Noah's, to build 
your Ark and get it done. If your neighbors 
choose to sit around until drowning time, don’t 


7... it comes to life insurance, many of 


you. So remember—some day it is going to 
rain—are you prepared? 


The Prudential 
Insurance Company of America 
Incorporated under the laws of the State of New Jersey 
Forrest F. Dryden, President 
Home Office, Newark, New Jersey 
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KEEPING 
THE PACE 


When enthusiasm falters, ruin sets in. When aggres= 
sive push for business slackens, the sinews of strength be= 
come flabby. When service ideals are lowered, the heart 
of the organization is weakened. 

The pride of The Lincoln Life is in its high service 
standards. It will maintain them by continuing to 
write all the good business it can get. 

You are assured that the superior service of The 
Lincoln Life will carry on in the quick issuance of poli= 
cies, attention to policyholders, and the prompt pay= 
ment of claims, when you— 
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“Its Name Indicates Its Character” 














Lincoln Life Building Fort Wayne, Indiana 


Now More Than $200,000,000 In Force 

















Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 











Noah— 
and His Neighbors 





you used to go to Sunday School? Next 

time you see an elephant, just pause a 
moment and consider how much you owe to 
Noah. He was the charter member of the 
“Do-it-now” Fraternity. And it is well for all 
of us that this is true. Six months after the flood 
it would have been an easy matter to have sold 
stock in another Ark. But at the time Noah 
started things, nobody believed that a forty-day 
rain was at all imminent. So those who were not 
busy sat around and had fun with the old 
prophet. 


He you thought much about Noah since 


offered to bet he could catch all the rain 

that was likely to fall in a bucket. Others, 
perhaps, tapped their foreheads knowingly, subtly 
implying that so far as Noah was concerned, 
there was “Nobody Home.” But Noah was a big 
man with a fixed and worthwhile idea. He had 
his mind made up that it was going to rain, and 
what his neighbors thought, and that they didn’t 
engage staterooms, affected him not at all. Yes, 
Noah allowed that finally and after a while the 
rainy season would come along good and plenty 
—and it did. 


Pr vtered | one wit closed an eye and 


HEN it comes to life insurance, many of 
\¢ us today are like Noah's neighbors—we 

don’t believe it is ever going to rain. A 
few think that if it does it will be “only a 
shower.” Others have an idea that the Ark they 
now carry is “big enough.” They don’t stop to 
figure out that while it might have been adequate 
a year or two ago it is not “Ark” enough today. 
It's a life insurance company’s job to convince 
these skeptics that it is going to rain, even though 
the sun is out, even though there is not a cloud in 
the sky, even though the barometer is at its nor- 
mal mark. Your work is, like Noah's, to build 
your Ark and get it done. If your neighbors 
choose to sit around until drowning time, don’t 
you. So remember—some day it is going to 
rain—are you prepared? 


The Prudential 


RS 
Insurance Company of America 


THE . 
PRUDENTIAL SS 

HAS THE 
STRENGTH OF is 
pay, Sianattan Forrest F. Dryden, President 


Home Office, Newark, New Jersey 
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Incorporated under the laws of the State of New Jersey ‘ 
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A LOSING GAME 


, wisters Are Ever With Us Reaping 
Where Others Sow 


A WISE POLICYHOLDER 


Knows His Policy and He Gives the 
Twister Good Advice 


© Tt would seem as if the twister is ever to be 
3 th us. It is a pity that we cannot have a 
Yw that would make it illegal to attempt to 
fmke a man dissatisfied with valid life insur- 
“ance protection. There are laws against mis- 
Mfepresentation, and it is an open question 
Pwhether or not they would apply in such a 
“case. 

| The obtaining of money is the usual object 
‘ot the twister; no one should be stupid enough 
‘fo suppose that a man will take the trouble to 
solicit anyone to change excellent life insurance 
Minto some other kind of life insurance if the 
‘obtaining of mortey is not the object. Therefore, 
fwhen anybody sends out circulars suggesting 
Mthat most men are paying a good deal more 
pmoney than they should pay for life insurance, 
‘or presents this argument by personal solicita- 
tion, it is dollars to the hole in doughnuts that 
Pmoney is the object, and money solely. If every 
Finsured was wise enough to understand this, he 
would throw the circular into the waste-basket 
bor refuse a personal interview with the twister. 
| This twisting game is the meanest shell game 
Hgoing. And in many cases it’s the easiest shell 
Pgame going. There are plenty of clear-headed 
business men who have as little idea concerning 
Ptheir life insurance policies as if the policies 
| Were printed in Choctaw, or even in invisible 
Pink. To such a one the twister comes, and it is 
pm wonder that the insured is easily dissatisfied 
mith his life policy or policies. And in nine 
jfases out of ten, when a man after paying pre- 
‘hums on a policy drops that policy and takes 
Pa@other, he loses a chunk of money in the deal. 
EH the twister makes a commission in the deal, 
panc that is what he is after, the insured loses 
that commission and may lose a lot besides that 
“commission. 

It is generally difficult to induce a man to 
take insurance, and the original agent surely 
frns his commission by the sweat of his brain. 
Then along comes the twister. He takes ad- 
pre tage of all the work the agent has done in 
Mducating his man to a need of life insurance, 
Pand thus aims to reap the benefits of the efforts 
f another. [is object is very different from 
‘the honest soliciting of life insurance; his ob- 


ject is to upset plans previously made by the 
insured and overturn the efforts of the original 
agent. 

We have twisters in every line of business, 
but in most lines of business it is more easy to 
see the motive of the twister than it is in life 
insurance. The fake doctor, who induces away 
a patient from his family practitioner, has gen- 
erally more difficulty to contend with than the 
soliciting life twister; so it is with the faker 
who sells to the foolish farmer a gold brick. 

Policyholders are by agents told that in most 
cases if they drop their present policies and take 
other policies they will lose money in the deal. 
Company literature doesn't always state this as 
clearly as it ought to be stated, and it would be 
an excellent thing if companies were allowed to 
print in red ink on their policies, “Before you 
change this policy for another policy, call at the 
head office or at one of our agency offices and 
obtain figures which will prove that you will 
lose money. Remember, to take this advice may 
save you a large loss.” 


INCREASING VALUE 


A life insurance contract must be a contract 
dealing with the future, and it must be a con- 
tract where the benefits increase the longer the 
It is a cumulative con- 


policy is kept in force. 
During its 


tract, constantly increasing in value. 
early years the expenses of putting it on the 
books of the company are paid off, and if it is 
dropped later it must be clear to anyone that 
these expenses, having been paid, are now to be 
lost and new initial expenses charged on any 
policy that replaces the old one. It matters not 
a whit if the new policy is to be on the term 
plan, for expenses must be met on a term policy 
as well as on any plan. 

And the fact is, although it is not generally 


understood, even by agents—every policy of 


every kind is fundamentally a term policy. For 


instance, a life policy is only a term policy for 
the entire length of the table of mortality under 
which the figures of the life policy were calcu- 
lated. That is, a life policy is only a term policy 
for the entire period of the insured’s lifetime. 
A twenty-payment life policy is a term policy 
for the whole period of life, which is paid in 
twenty annual payments. And even a single pre- 
mium policy is a term policy for the entire 
period of life paid up in one payment. 

Again, an endowment policy is a term policy 
for the endowment period, which has in addi- 
tion the investment feature of the accumulation 
of a considerable portion of the premiums to 
meet the endowment payment at the end of the 
term. 
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Hence, as all life insurance can be regarded— 
and regarded with accuracy—as term insurance, 
it must be apparent to anyone that the argument 
to change a term policy for the whole period of 
life to a term policy for a shorter period is 
simply the argument of misrepresentation. Such 
words to something 


al argument is twisting 


they do not mean. 
THe WIseE PoLicy HOLDER 


Along comes the twister, who holds in his 
hand a specimen ten- or twenty-year term policy. 
“Look what you are paying for your life insur- 
You are now forty 


“ 


ance!” says the twister. 
years of age, and for the Jast ten years you have 
been paying an exorbitant rate for your insur- 
ance. Why, I can insure you for the next ten 
or twenty years, and the next term after that, 
for far less than you are now paying.” 

But the wise policyholder (and there are 
mighty few of them) replies, “But, my dear sir, 
what I now hold is a term policy. The only 
difference between what you offer me and what 
I hold now is that my term policy protects my 
dependents and myself, even if 1 should live to 
be a hundred.” 

“That’s the very point,” replied the twister. 
“Tf you should live too iong you will have paid 
out far more than you ought to pay. Now 
here—” 

“Wait a moment,” says the wise policyholder. 
“What you offer me is just a chip off the solid 
timber I now possess. Of course, it’s cheaper. 
Chips are not as valuable as a whole solid tim- 
ber. I tell you again, I’ve got a term policy. 
I can’t see how I’m going to save money by 
changing into the same thing that now protects 
me, but for only a portion of my life instead of 
the whole of it.” 

“But if you take what I offer, the premiums 
you now pay will pay for a far larger policy 
than you now have.” 

“Yes, chips are cheaper than timbers. And, 
of course, you can buy a basketful of chips 
cheaper than you can buy a whole timber. Short 
term insurance is all right for special purposes, 
but for me I want protection for the whole of 
my life. Show me how I can save money on a 
term policy for the whole of my lifetime and 
I'll talk with you. But you can’t. My policy 
has run for ten years, and if I give it up and 
replace it with another I'll surely have to pay 
over again the expense which the company was 
under in placing my insurance on its books. 

“Pardon me, sir. I’ve given you all the time 
I can afford. I advise you to take to regular 
soliciting. 


—The State Life of Des Moines, Ia., has reduced its 
capital stock from $1,000,000 to $200,000, 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 

















Two South Dakota Companies Consolidate 
Ata hearing held at Pierre, S. Dak., recently, 
o1 petition to consolidate, the South Dakota 
Merger Commission, consisting of the governor, 
attorney general and commissioner of insur- 
ance, approved the consolidation of the United 
States National Life Insurance Company with 
the Policyholders Life Insurance Company. 
Both companies have been operating approxi- 


mately two years in the same field. 


Plan Your Work, Work Your Plan 
Here’s a plan that did wonders for a man who 
used to be a desultory and unsuccessful worker. 
The scheme is simplicity itself, and yet it 
can't fail to be effective if faithfully carried out. 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 








HOME 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


OFFICE 


EUGENE TANKE, President 
W. C. DIXON, Secretary 











This man laid down a hard-and-fast rule that 
every day he must accomplish something which 
would substantially promote his business in- 
terest. 

Tf he could not close a case he would en- 
deavor to create a prospect, get some letters of 
introduction or valuable information about a 
case. 

At the end of the day he jotted down in a 
note-book the results secured. One entry of 
this sort was absolutely required. If he could 
not make it at the usual time he would go to 
work after supper with a view to doing his 
daily stint—that is, accomplishing something 
substantially beneficial to his business. 

He followed this rule without a break for 
eight months, and during the last five he paid 
for more business than in any previous twelve 
months of a service extending over eight years. 

Try the plan for a month. It will fit into any 
svstem.—Shenandoah Life Builetin. 


Tamburg Capitulated 

“My name is Chestnut Manwood, and I repre- 
sent the Forward Life Insurance Company,” an- 
nounced a short, slenderly built man one morn- 
ing, as he entered a prosperous-looking retail 
grocery. 

“My name is Hardwick Tamburg, and I work 
for my money,” replied a main who stood be- 
hind the counter. 

“Do you mean to insinuate that life insurance 
solicitors do not work for theirs?” 
Manwood. 

“T haven’t any time to argtte witl 
retorted the man behind the counter. 

“Why did you attack me, then? I addressed 
you courteously, didn’t 1?” 

“Who cares whether you do or not?” 

“You just want to be ugly, do you? Well, 
I'll pay you back in your own money. I'll talk 
some life insurance to you if I drop dead at it.” 

“You'll listen to then,” retorted 
Tamburg, and started to the back end of the 


store. 


inquired 


h such fellows 


as you,” 


yourself, 


Manwood followed and succeeded in discharg- 
ing a statement or two at the ears of the grocer. 
Tamburg made no reply, but kept on walking. 
He appeared to think that it would be amusing 
to make the solicitor wear himself out. He paid 
a visit to the cellar. Manwood stumbled after 
him. He went to the stock room on the second 
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floor. Manwood kept on the trail, 


He put oy 


his hat and left the store. Manwood Pursue 


him. He went to a garage, climbed in an ato. 
mobile, and laughed derisively at the idea that 
he had outmaneuvered Manwood. When he te. 
turned to his store an hour later Manwood was 
calmly sitting on the counter. 

“Well, Pll be—” muttered the grocer, and he 
started to walk again. 

But Manwood sat on the counter, smoked, read 
a paper and appeared to get along well in his 
own company. An hour later Tamburg came yp 
and remarked: “I could have you thrown out 
for that.” 

“It would be a good advertisement for me,” 
replied Manwood. 

Tamburg swore under his breath, but wep 


back to his office. Manwood sat on the counter’ 


all day long for six days in succession. On th 
seventh day Tamburg capitulated. “Ts there any 
way to call this thing off?” he inquired. 

“If you'll listen five minutes like a gentleman 
I'll never enter your store again, whether yoy 
take insurance or not.” 

The grocer listened half an hour and fe 
marked: “I guess I’m a smart Alec, Manwood. 
and you’ve given me the treatment I needed, 
The truth is that my great-grandfather took a 
dislike to life insurance fifty or sixty years ago 
and somehow he poisoned the whole family 
against it. None of my relatives have ever 
taken any kind of insurance, but I believe | 
break the record by taking $10,000. A man of 
your makeup is worth cultivating. Tell your 
friends to come and look at my goods, and I'l 
promise to treat insurance men decently here. 
after.” 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 

A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any- 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY. should 
any man be satisfied with a policy that 
would do less? 
Annual Premium, Ordinary 

| CT a een er IRRN $128 .05 


Twenty Payment Life........ $167.10 
Twenty Year Endowment... $235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bldg., Concord, N. Hl. 





















Februar) 


M 
Talk in 


]f you 
erudition— 
you are all 
io him in § 
derstand, i 
if your ob 
do someth: 
talk to hit 
gend. Th 
superfluous 
matter whi 
every life 

The ex! 
about a pr 
thing very 
buys secur 
py a high 

He speal 
got think o 
investment- 

He state 
than a 4 pe 
that as abs 

He tells 
run over t 
not die un 
that his e.4°j 
But an ind 

He talks 
newals, su 
tween the ; 
tality, adve 
mitted asse 
becomes | 
Items. 


Life I 


Life inst 
the practic’ 
save. Wit 
start and 
chooses. | 
acquired o 
toa single 
dissipate st 
to Europe 
but when 
through Li 
forces syst 
independen 
way for hi 
surance po 
tent contri 
comfort. | 
his family 
amount of 

There ; 
people wh 
no other y 
competence 
means of | 
insurance, 

This sot 
steadily fr 
that is hel, 
making Ay 












lUrsday 


= Dut on 
PUrsyed 
aN auto. 
dea that 
n he Te. 
00d was 


and he 


ed, read 
I in his 
“ame up 
WN Ott 


yr me,” 


It went 
Counter 
On the 


ere ay 


itleman 
er you 


nd te. 
nwood, 
eeded, 
took a 
IS ago 
family 
2 ever 
ieve | 
1an of 
| your 
nd I'll 
here. 








February 23, 1922 


MAKE YOURSELF CLEAR 
Talk in Language Prospect Understands, 
Says Agency Items 

jf you want to impress a man with your 
erudition—if you wish to give him the idea that 
you are an : 

to him in some language which he does not un- 
derstand, and he may be duly impressed. But 
if your object is to convince him that he must 
fo something that he wants to avoid, you must 
tlk to him in a language that he can under- 


accomplished linguist—you can talk 


send. This truth is so obvious that it may seem 
superfluous even to mention it, and yet itis a 
matter which is regarded in whole or in part by 
gery life insurance company in the land. 

The experienced insurance salesman talks 
about a premium, and his client pictures some- 
thing very expensive, for he knows that if he 
huys securities that are at a “premium” he must 
my a high price for them. 

He speaks of a dividend, and his client does 
not think of a “refund,” but of a dividend on an 
investment—a very different thing. 

He states that a 3 per cent reserve is higher 
than a 4 per cent reserve, and his client regards 
that as absurd. 

He tells his client (who knows that he may be 
nn over by an automobile to-morrow or may 
not die until after he is ninety years of age) 
that his expectation of life is twenty-three years. 
But an individual has no such expectation. 

He talks about legal reserve companies, re- 
newals, surrender charges, the difference be- 
tween the actual and the expected rate of mor- 
tality, adverse selection, the moral hazard, ad- 
mitted assets, and rated up cases, and the client 
and hopeless.—A gency 


becomes bewildered 


Items. 


Life Insurance Best Form of Thrift 
By B. N. Mitts 
Life insurance provides the best medium for 
the practicing of thrift because it makes a man 
sve. With other systems of savings a man can 
start and stop and start all over again as he 
chooses. He can lose all the benefit of savings 
acquired over a period of years by giving way 
toa single impulse to spend. He can quickly 
dissipate substantial savings in a new car, a trip 
to Europe or some other highly tempting project, 


but when a man starts to save small sums 
through life insurance which requires and en- 


lorees systematic saving, he can make himeslf 
independent in a score of years and there is no 
way for him to 
surance policy demands his regular and. persis- 
tent contributions to the fund for his future 
comfort. In the 
lis family to 
amount of the annual savings required. 

There are many thousands of American 
Kople who could have saved systematically in 
0 other way, who have been able to assure a 
competence for themselves in their later days by 
means of the systematic thrift required by life 
insurance, 

This sort of thrift, the kind that continues 
steadily from year to year, is one of the things 
that is helping to build up America and that is 
making America more than ever the greatest of 


defeat his purpose, as a life in- 


meanwhile, a man is protecting 
the extent of many times the 
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rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





all nations because it is building up a national 


character of thrift. 


Individual thrift brings individual prosperity, 


and individual prosperity means 


perity. The man who gets the 


habit is the man who is doing 


himself and his country. 
The road is open to every man 
start before it is too late. 


R. W. 


Underwriters 


Hoyer Heads Columbus 


national pros- 
life insurance 


the most for 


if he will only 


Life 


CoLumbus, Onto, Feb. 20.—Ralph W. Hoyer, 


who has served six years 


as treasurer of 


the 


Columbus Life Underwriters Association, was 


elected president at the annual luncheon meeting 


recently. 


president, and Albert Speaks treasurer. 
Bredehoft was re-elected secretary. 


recently elected secretary of the 


Ohio State Life Underwriters 


Thomas B. Fulmer was elected vice- 


George 
Ile was 


newly formed 


Association. 


The local association gained forty members 


during the past year and now has a membership 


of 200. 


gress to be held in Columbus Mar 


Plans were outlined for 


the sales con- 


ch 10. Among 


the speakers will be John L. Shuff, Cincinnati, 


and Superintendent of Insurance 


heart. 


A Selling Idea 
INDIANAPOLIS, eb. 


Indianapolis 


IND., 


Hacklemann, 


manager of 


BR. W. Gear- 


20.—Ward H. 


the 


Massachusetts Mutual Life Insurance Company, 


has sent a form letter to 


1000 residents of 


ln- 


dianapolis requesting that the Indianapolis foun- 


dation be made the beneticiary in life insurance 


policies taken out by men charitably disposed, 


but unable from resources on 


hand to 


con- 


tribute to the support of the institution. 


In the letter Mr. Hacklemann 


says: “Your 


attention has recently been attracted to the In- 


dianapolis foundation by the generous gift in 


excess of $300,000 by Alphonse P. Pettis. Life 


insurance made payable to the Indianapolis foun- 


dation or to any other charitable, religious or 


educational institution may be charged as a de- 


ductible item against the income tax up to 15 


per cent of the net income, and all such life 


insurance is free from the Federal estate tax 


or the Indiana inheritance tax.” 


2I 


Agricultural Life Meeting 

Bay Criry, Micn., feb. 16—The Agricultural 
Life Insurance Company of America held a dis- 
trict agency meeting and dinner at the Browning 
hotel last week, W. E. King, vice-president and 
manager of agencies, and F. I-. McGinnis, presi- 
dent and general counsel, being present. Mr. 
King is a very eloquent speaker and gave a very 
inspiring address to the agents touching upon 
the life insurance conditions throughout the 
State. 

Joins American Life Convention 

The Connecticut General Life Insurance 
Company of Hartford, Conn., has been admitted 
to membership in the American Life Convention. 
This brings the total membership up to 140 
companies. 





OF NEBRASKA 
209 Wilkinson Building 
Corner I2 and Farnam 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 


W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 

















FORESIGHT 





Vision Principal Gift of Successful 
Capitalist 





CAN SEE AFTER HE HAS GONE 
Such a Man Must Fully Realize Value of 
Life Insurance 

The whole system of life insurance rests 
upon the principle that life has no money value 
and it is liable to be destroyed suddenly. How- 
ever enticing, pleasant, or comfortable life 
may be, however, great our ambitions and long- 
ings to remain in the world, there is nothing 
in the intrinsic value of life that renders it 
appreciable for its monetary advantages. If 
we were to consider life as a religious ques- 
tion, it would be easy to define its nature, its 
object, and its value; but here life is con- 
sidered, not from a religious standpoint, but 
purely as a basis of individual or, rather, 
financial intercourse, and, as such, has no in- 
trinsic value and its uncertainty forms at once 
the principles of life insurance, and demon- 
strates its absolute necessity. We all of us 
comprehend that life without comfort is a life 
of drudgery and slavery; therefore our greatest 
ambition is to experience that ease, that com- 
fort which alone renders this world enjoyable, 





Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 


its representatives. 


Joseph C. Behan, Supt. of Agencies 
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and which are the offsprings of the possession 
of money. 

The principal gift of a successful capitalist 
of the progressive merchant, or of the wage- 
earner, is foresight; notice, first the certain 
freaks of stock exchange, the rise and fall of 
tariffs, or the more lucrative employment. 
Foresight means seeing before, “seeing” in the 
future, so if the one who protects his posses- 
sions against a “probable” loss by the change 
of value in articles of barter, he will consider, 
too, the life he employs to gain the support of 
his family, upon its real merits, and compre- 
hend the uncertainty of its duration, and will 
“foresee” that the moment his existence is 
ended, the means of support for his family 1s 
destroyed. His principal ambition is, therefore, 
to so provide for the cherished ones who de- 
pend on his life as the support of their own, 
that they will not be left wanting when the 
hour is come to be called away. He asks him- 
self the question, “How can I provide for my 
family after my death?” and the answer comes 
like the whisper of a protective mentor, “By 
Life Insurance.’ Benjamin Franklin says, “A 
Policy of Life Insurance is the cheapest and 
safest mode of making a certain provision for 
one’s family.” Thus it is established that the 
principle of life insurance is the uncertainty 
of life’s duration, enameled with the love and 
protection of those depending on us. 

We will now consider the necessity of life 
insurance in its immediate application. Life 
insurance furnishes an opportunity for the dis- 
charge of the most sacred, social and domestic 
obligation, supplying a want in human society 
for which no other provision is made. I re- 
member reading in Lord Syndhurst’s writing 
that “A policy of Life Insurance is always an 
evidence of prudent forethought, and no man 
with a dependent family is without reproach if 
Like that gentleman, we prob- 
ably all admit the necessity of life insurance 
as a protection, but how many consider the 
probable necessity of an immediate insurance? 
Procrastination is not only the thief of time, 
but the murderer of opportunity. Many a 


not insured.” 


family has been doomed to want through the 
unwarrantable carelessness of the bread win- 
ner neglecting to do today what he said he 
would do tomorrow, but which never gave him 
the chance. “Be wise today, ’tis madness to 
defer” is an aphorism to be meditated by the 
uninsured. 

The objection is frequently raised that “One 


cannot afford to insure.” This objecting argu- 
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ment, I think, should teach a man the impera. 
tive necessity of insuring immediately, If gp 
much difficulty is experienced in Paying a small 
premium now, what a frightful Condition the 
family would be thrown into by the husband's 
or father’s death! Life insurance ig not like 
fire insurance, an expense, but a Sure invest. 
ment, productive in time of greatest need, 
Your property may never burn, but your death 
is a certainty, perhaps today, and a little self. 
denial now may make all the difference to your 
family between anxious poverty and serene 
comfort. 

Statistics completed a few years ago by the 
American Bankers Association prove that of 
all the men in the United States who reach 
the ages of sixty to sixty-five, out of every 
hundred only one man is wealthy, two are 
comfortably fixed, forty-four are “down-and- 
out” and dependent on ungrateful children, 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
. Springfield, III. 




















BEN H. BERKSHIRE, President 


A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 





The Company Will Pay 


For Natural Death.................... $10,000.00 
For Total and Permanent Disability, a monthly income to the Insured of 
For Major Surgical Operations (Maximum) 


For Accidental Death....... $20,000.00 
200.00 


Coe me meee ee eres eres ereresreserereseseseses 


For Loss of Right Arm below Elbow or Left Arm above Elbow 
For Loss of Either Leg below the Knee...................... 
For Loss of Left y tino 


NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct froin the amount payable at death. 
P. R. SCHWEICH, Sec’y and Supt. of Agencies 
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begrudging relatives or inmates of charitable 
institutions, while fifty-three are obliged to 
work for their daily sustenance. 

These facts will surprise you. Forty-four 
per cent “down-and-out.” Fifty-three per 
cent working in their old age. The greater 
number of them were no doubt looking for 
investments that promised fortunes instead ot 
being satisfied with a reasonable interest re- 
turn on their money, such as Life Insurance 
offers. Drinking was not responsible for this 
poor showing in all cases. They waited until 
reaching a matured period in life before be- 
ginning to save systematically. The 
trouble with men today is that they put off 
from year to year setting up a fund for their 


great 


old age. 

We know, whatever their reason may have 
heen for not being successful, that they were 
at least average men—many of them were evet! 
superior to what is termed as average—the ma- 
jority had led good, clean lives, and were 
equally as intelligent, ambitious and capable 





as you are. 

Although you are sitting there now, endowed 
with intelligence, rosy with your prospects at 
present, and looking forward to a wonderful 
future, there are ninety-seven chances out of 
one hundred that you will be “down-and-out” at 
the age of sixty, and, if not, glad to have any 


kind of a position. 


The Omaha Life Underwriters Association 
has increased its membership during 1921, fifty 
per cent. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 force 


Insurance in 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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SELLLING LIFE INSURANCE 
Review of Dr. John A. Stevenson’s New 
Book 

“Selling Life Insurance,” by Dr. John A. 
Stevenson, second vice-president of the Equi- 
table Life Assurance Society of the United 
States, is a contribution to life insurance litera- 
ture which, though following an extensive as- 
sortment of similar works by distinguished and 
brilliant authors, nevertheless shows surprising 
onginality both in ideas and in methods of pre- 
senting them. The book is full of well-chosen 
aiecdotes and examples to illustrate the points 
which the outhor desires to emphasize. Dr. 
Stevenson seems to especially favor the sayings 
of Marshal loch, whom he quotes freely. 

In his first paragraph, Dr. Stevenson voices 
again the modern broad view of salesmanship, 
when he says, “A man may have marvelous 
mechanical skill, he may have a tremendous fund 
oi knowledge, he may have exceptional artistic 
cr intellectual ability, but if he is not able to 
sell his skill, his knowledge, his ability, is not 
able to make others believe in what he has to 
offer, he lessens his chances of success.” 

The book takes up thoroughly every method 
of preparation for the sale as well as the sale 
itself. The chapter upon “Meeting Objections” 
is really the feature of the book and is much the 
longest. The author has for some years been 
uoted for his work in answering all sorts of ob- 
iections, so that the chapter is the result of 
painstaking research and numerous discussions. 
It will undoubtedly prove of great value to the 
life insurance selling fraternity. One is given 
to wonder how Dr. Stevenson expects to write 
a separate book upon the subject which would 
contain more than the chapter in question does. 
The publishers, however, announce that there 
will be such a book. 

There is no doubt but that Dr. Stevenson 
shows excellent good sense when he recommends 
that “every field man should devote not less 
than an houi a day to reading on some subject 
related to life insurance, possibly a recent edition 
ot a good insurance journal or a book on in- 
heritance tax or business insurance. Subscribe 
to at least two good insurance journals. They 
keep you up-to-date and tell you what is hap- 
{cning in the insurance world. They tell you 
what other companies are doing and what 
methods other agents are using, which may be 
the very methods which will boost your sales.” 

The chapter heading “Managing the Inter- 
view” is both original and illuminating. The 
author here shows the duty of the salesman 
to direct his prospect’s train of thought into 
such channels that he must inevitably end by 
signing an application. The idea is perhaps not 
not original, but the method of treating it is re- 
freshingly so. 

Dr. Stevenson shows excellent taste in dedicat- 
ing his book to Edward A. and Lawrence C. 
Weods, both of whom are nationally known, not 
only for their ability as life insurance salesmen, 
but also as staunch workers in the cause of 
education for life insurance agents. 


—Every man, however wise, requires the advice of 
some sagacious friend in the affairs of life-—Plautus. 
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A SUBWAY STORY 


Cripple on Platform Brings Home Life 
Insurance Lesson 


By Irvine Loes 


It was Saturday night, eleven o’clock. I was 
standing on the uptown platform of the Times 
Square subway station, New York city, waiting 
for the Broadway express. I was going home 
from the theater. 

Suddenly I saw something approaching from 
the center of the platform. I looked closer. A 
man without legs was crawling along the floor 
using his arms to propel himself along. In his 
lap was chewing gum, which he was selling. As 
he passed, men and women dropped coins in his 
lap without even taking the chewing gum. The 
sight depressed me. 

Just then the 
| boarded the train and discussed the incident 
with my friend. He remarked it was bad 
enough to be disabled under any circumstances, 
but how much worse it would be if your income 
He suggested I 


3roadway express came along. 


was cut off at the same time. 
buy a life insurance policy in a good insurance 
company with the new disability provision, 
which provided a monthly income for life in the 
event of permanent disability. 

[Copyright 1922, by The Spectator Company, New 
York. 


this article write to THe Specraror.] 


Companies and general agents desiring to use 


“Prominent Patrons of Life Insurance”’ 

The following is an extract from a letter 
written by an old and experienced life insur- 
ance agent to the editor of THE SprEcTaAToR: 

Whenever I see the book, Prominent Pa- 
trons of Life Insurance, referred to in THE 
SPECTATOR, or have some other agent mention 
it to me, my mind goes back to the days when 
that very valuable publication was my constant 
companion and friend in the field. I always 
have considered, and do now consider, it one 
of the most effective publications any agent can 
use aS a canvassing document. Agents will 
be using it long after you and I and our chil- 
dren, and our children’s children, will have 
passed away. 


—At the regular February meeting of the Associa- 
tion of Life Insurance Presidents, the Bankers Life 
Company of Des Moines, Ia., was unanimously elected 
to membership. 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.”” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
LS A LOS oe 


Madison, Conn, 


























































BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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GOOD CITZENSHIP 


Man Should Provide For His Own, 
Says Newspaper 





CONSEQUENCES OF FAILURE 





Family Has Right to Know What Head Has 
Done 

The following excellent editorial was re- 
cently published in an Indianapolis paper: 

“Sometimes the failure of men to provide 
for their families is not discovered till their 
death. The consequences of such failure are 
often so serious that it is hard to see how men 
can be willing, as some of them seem to be, 
to take any chances. Property may not be 
fully paid for, debts may have accumulated, 
titles may be questionable, wills may be de- 
fective, insurance policies may have been al- 
lowed to lapse—there are many ways in which 
legal requirements may not have been com- 
plied with. In such an important matter as 
this too great care can not be exercised. The 
duty is one that a husband and father should 
be glad to perform—and to be sure that he 
had performed it. 

“But the family, and the possible dependents 
also, have a right to know that it has been per- 
formed, and to be relieved, as far as possible, 
from all anxiety as to the future. Much un- 
happiness, and perhaps distress, would be re- 
lieved were there greater frankness in fami- 
lies on this subject. Men do not intend to be 
cruel, and yet they are most cruel when they 
leave such matters doubtful and uncertain, and 
refuse or neglect to let those dependent on 
them know just how things stand. 

“The matter is really one of public con- 
cern, since it is at bottom a question of good 
citizenship. No man can be a good citizen 
who does not strive to the utmost to provide 
for his own, and do everything in his power 
to relieve them from anxiety, and to make his 
home a happy one. There can be no true and 
abiding happiness where there are not trust 
and confidence. Few people there are who do 
not know cases of men who have died leaving 
their affairs in the utmost confusion, and their 
families unprovided for though they had lived 
on such a scale as to justify them in expecting 
a competence. Many a safety deposit box has 
been found to be filled with worthless stock 
certificates. 

“All of this, though not intended, is deplor- 
able. The duty of looking after such matters 
is, as has been said, social as well as personal. 
It is also religious. Homes shadowed by 
anxiety can not be happy, nor can they be well 
ordered. Nothing is urged which men ought 
not to be glad to do. Those who sin in this 
particular, sin through carelessness and pro- 
crastination. But in such vital concerns care- 
lessness is a crime.” 


H. S. Nadelweiss to Move to Larger 
Quarters 

Henry S. Nadelweiss, general agent for the 

Manhattan Life of New York, at 299 Broad- 
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way, New York, has engaged extensive offices 
on the first floor of the New Union Square 
hotel, at 15th street and Union square, and wil] 
occupy them March 1, with a large staff of 
representatives. 

Louis F. Dethloff will join Mr, Nadelweisy’ 
staff. 

The office at 299 Broadway will be continue 
by the Henry S. Nadelweiss Corporation, under 
the management of Z. Goldstein, and Mrs, Os- 
borne will supervise the Bible House branch 


office. 


Girl Starts Writing Life 
15 Years 
Mrs. E, W. Hauser, representing the Bankers 
Life of Des Moines at LaCrosse, Wisconsin, 
qualified for the recent School of Instruction 
held by the company in Washington, D. C,, and 
took with her to the national capital her 
daughter, Miss Wynona Hauser. Miss Hauser 
startled her mother and everybody concerned by 
plunging into the life insurance business for 
herself and writing an application for $2509 
on the life of a woman, a total stranger whom 
she met in the lobby of the New Washington 
hotel, where the School of Instruction was 
held. Miss Hauser is only fifteen years old, but 
she says she is going to go right ahead and 
make a success of the life insurance business, 


Insurance At 


Grizzard’s Insurance Reserve System 

Harry B. Coleman, a business man of Colum- 
bus, Ohio, has become identified with James A. 
Grizzard and will be in charge of the conduct 
of Mr. Grizzard’s new Insurance Reserve Sys- 
tem, as vice-president. This will apply the 
principle of the Grizzard Savings System to 
business insurance, enabling a business man to 
build up a cash reserve for his enterprise and at 
the same time secure the benefits of life insu- 
ance protection. This plan, it is stated, places at 
the disposal of the owner of a business a con- 
stantly growing cash reserve, which could be 
drawn upon in emergencies, even when their 
bank credits were exhausted. 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, Ill. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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Who Gets the 5 Percent? 











The screwdriver from your auto kit is a good tool— 
but it won’t fix a watch. 


Granted, that competition is a factor in perhaps only 
5 percent of cases written— 


Who Gets that 5 Percent? 


In these days, when credits are short and financial 
hazards long; when mortality is jumping sideways and 
making new records, and Big Business is worried because 
of the life hazard of its valued executives— 


When the stock market is flight and industrial securities 
unstable— 


When net cost is a factor, and initial cost more so— 


In these days, there. are many cases when the ordinary 
tool, pulled from the rough-and-ready kit won't reach 
the spot. 


The Central Life man approaches such cases with full 
confidence of success. 


He has in his kit a new tool, scientifically sound, spe- 
cially designed for the special case— 


A special tool prepared by the Central Life organization 
from its close relation to field problems and field men, 
which eliminates competition without eliminating security. 


For details, address 


It is worth looking into. 


Central Life Assurance Society 
of the United States (vumay 
Des Moines, Iowa 
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SALES CONGRESS 


300 Agents Attend Meeting at San 
Francisco 


LOCAL BODY OFFICERS ADVANCED 
Seth Thompson of Union Central Becomes 
Vice-President 
San Francisco, CAt., Feb. 17—More than 





three hundred life insurance men from all parts 
of northen California were in attendance at the 
Life Underwriters Sales Congress, held in San 
I‘'rancisco the afternoon and evening of Febru- 
ary I4. 

President John L. Shuff of the National Asso- 
ciation was the guest of honor and _ principal 
speaker. He addressed both the afternoon and 
evening sessions and was tendered an ovation on 
each occasion. He spoke in his usual forceful, 
dynamic style, although laboring under great 
emotion, as word reached him just prior to the 
opening of the sessions of the death of his 
mother in the Fast. 

The meeting was characterized by the get- 
together spirit that was manifested on all sides 
and was like a big family gathering. 

The opening address was delivered by Stuart 
Daggett, dean of the School of Commerce, Uni- 
versity of California. 

The full program was as follows: 

Address, Life Insurance as a Vocation, Stuart 
Daggett, dean of School of Commerce, Uni- 
versity of California. 

Response, The Human Element of Salesman- 
ship, John L. Shuff, president, National Asso- 
ciation; home office general agent, Union Central 
Life Insurance Company. 

Short business session. 

Business Insurance for Small Cases and How 
tc Write It, Arthur Finley, Penn Mutual. Dis- 
cussed by W. Garner Smith, Travelers; Walter 
J. Mayer, A£tna Life. 

Hints and Observations Concerning the Agent 
and His Business, J. N. Flowerman, Equitable 
Life Assurance Society. 

The Strategy of Selling Income Insurance for 
Small Cases, and Its Service, I’. W. Heron, 
agency inspector, Fidelity Mutual. ; 

Beneficiary Service, Paul Judson, Penn 
Mutual. 

Sales Demonstration, Roy R. Henderson and 
C. A. Rodgers, New York Life. 

A banquet was served at 6:30 P. M., at which 
the new president of the Northern California 
Life Underwriters Association, Sol Vogel of 
the New York Life, of San Francisco, acted as 
toastmaster. 

President Vogel succeeds Jay Allen Fiske, 
who recently resigned to become associate man- 
ager of the A<tna Life at its St. Louis office. 
At the business meeting preceding the sessions, 
Seth Thompson of San Francisco, of the Union 
Central, was elected vice-president, succeeding 
Mr. Vogel, and W. J. Mayer of the Actna was 
elected treasurer, succeeding Mr. Thompson. 

The appointment of the following committees 
was announced by President Vogel: 

Speakers committee—Seth Thompson, R. A. 
Mauser, C. L. Miel, Fred Houseworth and W. 
H{. Kelley. 
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Grievances—George Leisander, Noel Beeks, 
R. M. Beckley and C. M. Hampson. 

Membership—Fred Stripp, Jim Strawn, Mark 
Sawrie, E. W. McIntyre, M. F. Branch, Paul 
Judson, C. Bradford, R. Marx and Kenneth 
Street. 

Reception—Jack Robinson, Roy Henderson, 
M. Helser, Jr., and Walter Eader. 

Law and Legislation—E. H. Lestock Gregory, 
George Leisander and George Crothers. 

Publicity—R. M. Beckley, Otto Zeus and R. 
G. Moss. 

Finance—A. J. Mayer, M. F. 
George Trynor. 

Propaganda—J. B. Duryea, C. W. Helser, W. 
A. Dundas, Peter Murmas, EF. J. Thomas and 
¥, W. Heron 

By a unanimous vote of the association, the 
dues for out-of-town members were increased 
from $2 to $3, and for resident members from 
$4 to $7.50 per annum. The initiation fee of $1 
was abolished. 

A notable feature of this year’s meeting was 
the interest of the San Francisco general agents 
and managers, many of whom sent special let- 
ters to their representatives urging their at- 
tendance and membership in the association. 
The response to the invitation was general, as 
was evidenced by the large number of out-of- 
town fieldmen present, and it is expceted as the 
result that the membership will be largely aug- 
mented. 

President Shuff left San 
diately after the evening session for Portland, 
Ore., where he spoke on February 16. 


Branch and 


Francisco imme- 
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We are satisfactorily handling 


REINSURANCE 








your papers. 


Head Office, Waterloo, Ontario. 





for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases, | 


__ Reinsurance on the yearly Renewable Term plan, or for substandard 
risks on the Coinsurance basis. Our decision given by wire on day of receipt of | 


THE ONTARIO EQUITABLE LIFE & ACCIDENT | 
INSURANCE COMPANY 


S. C. Tweed, President, 





Brooklyn Agency Field Men Form Club 

The field force of the Diefendorf Agency of 
the Mutual Life of New York organized the 
Diefendorf Agency Club at their meeting last 
\londay. 

P. H. Abramson, acting as its president, out- 
lined to the assemblage the purpose of the club 
«s a mutual organization to promote friendly 
aud helpful intercourse between the members, 
featuring as a part of their work discussions 
upon the problems which confront the life in- 
surance salesman in his every-day endeavors. 

The club will endeavor to assist in maintain- 
ing a high ethical standard among the members 
cf the life insurance profession. 

W. E. Diefendorf gave a very interesting and 


enlightening talk on “Business or Co-partners a 
This talk induced considerable dis. 
cussion and questions, and everyone presen 
gained a better knowledge of this subject, 7 

The club plans to hold meetings once a month. 
and this will in all probability be conducive tg 
increased production in this Brooklyn agem j 
as well as increase the morale and “esprit dg 
corps” of the field force. : 


Insurance.” 


Reliance Life Figures a 

Paid-for life insurance business of the Res 
liance Life Insurance Company written last 
year amounted to $54,707,303 instead of $45 
730,303, as reported in THE SPECTATOR last weel 
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Established 1899 





PRESIDENT 








AMERICAN 
CENTRAL 


Insurance Co. 
INDIANAPOLIS, IND. 


HERBERT M. WOOLLEN 


Vice-President 


Home Office 

















Another example of progressive service. 
to know more about what The Guardian is doing for its © 
policyholders and agents, address: 


T. LOUIS HANSEN 


BETTER PROTECTION 


The liberalization of our Disability and Double 
Indemnity provisions enhances the value of 
Guardian Protection and equips our Agents for 
greater production. 


Total disability will be presumed to be per- 
manent when it has existed continuously for 
three months, irrespective of cause. 


Double Indemnity will be issued for the 
entire life of the policy contract. 


On all forms of endowment policies the dis- 
ability income will extend beyond the endow- 
ment period during the lifetime and contin- 
ued disability of the insured. 


If you want 


GEO. L. HUNT, 
Supt. of Agencies 


or 


The Guardian Life Insurance Company _ 


OF AMERICA 


Established 1860 under the Laws of the State of New York 


50 Union Square, New York | 
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now HAS BILLION IN 
ASSETS 


olitan Life Largest Insurance 
Pi cpany In Assets, Business 
Placed and Insurance In 
Force 


POLICIES EQUAL NEARLY QUARTER OF 
COUNTRY’S POPULATION 


Review of Transactions During at 
Statistical Summary of Thirty Years 
Growth—Average Daily Operations 

The year just closed was one that was marked 
by uncertainty for business. This was especially 
frue of life insurance, more particularly that 
class of life insurance designed to meet the 
needs of the workman. The Metropolitan Life 
Insurance Company of New York has just is- 
ued its statement for the year 1921 and it dis- 
loses many interesting facts. First among these 
is the increase in the number of new policies 
issued and revived as compared with 1920, while 
the amount of new insurance paid for in 1921 
was less than that issued in 1920. With all of 
this, however, it is significant that there was a 
substantial net increase in the number of poli- 
cies outstanding and in the amount of insur- 
ance in force. 

On the financial side the Metropolitan made 
wonderful strides, assets having passed the 
billion dollar mark and reported at $1,115,583,- 
025, an increase during the year of $134,660,937 
or at a rate in excess of $11,000,000 per month. 
Among the assets of the company are listed real 
estate mortgage loans amounting to $454,517,- 
o99. A large share of these investments was 
made on properties intended for dwelling pur- 
poses in the city of New York, as a part of 
the company’s effort to relieve the housing 
shortage. Nearly $500,000,000 of the assets are 
invested in bonds of the United States Govern- 
ment, States and municipalities, as well as of 
private industries. 

Income in 1921 totaled $301,982,699, an in- 
crease of $38,462,919 as compared with 1920, 
of which $245,858,940 was derived from pre- 
miums and $51,938,196 from interest and rents. 
Total disbursements were $171,911,361, so that 
there was saved out of income $130,071,338. 
Surplus account was shown on January 1, 1922, 
to be $47,241,180, an increase during the year 
of about $13,800,000. 

Insurance in force at the end of 1921 totaled 
¥7,005,707,830, represented by $3,602,768,201 
ordinary insurance, $3,11 3,440,565 industrial and 
$289,490,073 group. The total number of poli- 
ties outstanding is 25,542,422, which number 
Kepresents a gain during the year of 1,642,425. 
The total gain in insurance in force during the 
year was $625,695,325, of which $391,918,878 
fepresents the increase in the ordinary depart- 
ment, including group insurance, while $233,776,- 
447 18 the increase in the industrial department. 
New policies issued, increased, and revived 
totaled as follows: ordinary and group, 645,311 
for $887,049,212, of which $768,605,048 was for 
ordinary and $129,343,264 for group insurance; 
industrial, 3,887,051 for $666,840,395. 


Mortality was more favorable last year than 
in 1920, total payments on account of death 
claims being $46,191,339, more than $2,000,000 
less than the sums paid in this account in 1920. 
Endowments, dividends, surrenders and other 
benefits to living policyholders, however, were 
larger than the year before, so that total pay- 
ments to policyholders and beneficiaries ex- 
ceeded the total payments of 1920 by more than 
ten million dollars, the amount thus paid out in 
1921 being $91,348,473. 

Below is a tabulation showing the financial 
standing and record of 1921: 

FINANCIAL STANDING AND ReEcorp IN 1921 
Admitted Assets $1,115,583,025 
Increase in Year 134,669,937 
1,025,562,628 

109,184,470 


47,241,180 
13,793,327 


Increase in Year 
Surplus Funds 
Increase in Year 


InsuRANCE ACCOUNT 
New Business Issued, Revived and Increased: 
Insurance in lk orce Policies Amount 
Ordinary 645,127 $768,605,948 
Industrial 3,887,051 666,840,395 
Group 184 129,343,264 





,582,362 
Decrease Compared with 1920......... 
Insurance in Force Policies 
Ordinary 3,288,290 
TRUUMEMIGE os ccecnwcenes 22,252,937 
Group 1,195 


$1,564,789,607 
$87,160,544 
Amount 
$3,602,768,201 
$,113,440,565 
289,499,073 





$7,005,707,839 
$625,695,325 


AMGEN, oi dy oir alesc tata ere e 25,542,422 
Increase in Insurance in Force 


RecEIPTS AND DISBURSEMENTS 
Premiums Received 
Ordinary 
Industrial 


$126,300,878 
119,558,062 


Increase in Year 
Interest and Rents 
Other Incomes 


~~ $301,982,699 


Total Income 
i $38,462,919 


Increase in Year 

Payments to Policyholders 
Death Claims 
Endowments 
Annuities, Disability, Accidental Death 
WOROINE OOS oc wuecicic vlerceruana ees 
Surrendered Values ....2.00ccceeses 
Dividends 
Total Payments to Policyholders.... 
Increase in Year 
Income Saved 


The foregoing shows that the Metropolitan 
now leads the world in assets, insurance written 
and insurance in force. It also has the largest 
number of policies in force in America. 

By reducing the transactions of the Metro- 
politan to units of a day’s business, figuring 300 
working days to the year, and each day at eight 
hours, it appears that there was added to assets 
each day the sum of $445,927, while payments 
to policyholders and additions to reserve aver- 
aged $664,016 per day. Daily production of new 
insurance averaged $5,181,422, while the number 
of policies issued daily averaged 15,008. Claims 
paid averaged 1071 per day. Analyzing still 
further it appears that one claim was paid every 
27 seconds of each eight-hour business day and 
payments to policyholders averaged $630.16 per 
minute of each eight-hour work day. 

During the past ten years the Metropolitan 
has more than trebled its assets, while income 
is more than threefold of what it was ten years 
ago; the number of policies has more than dou- 
bled and outstanding insurance has nearly 
trebled. The tabulation belows shows the 
achievements of the past thirty years: 


1891 1901 
Income $11,423,497 $38,017,164 
Assets 13,626,948 74,771,759 
Surplus 3,088,833 
Policies 2,281,640 
Insurance in Force. 258,707,763 


27 


$46,191,339 
20,238,817 


1,070,982 
13,010,573 
10,836,762 
91,348,473 
10,091,079 

130,071,338 


6,234,302 
1,076,977,204 


1911 1921 

Income $98,135,274 $301,982,699 
Assets 352,785,890 1,115,583,025 
Surplus 32,939,470 47,241,180 
Policies 12,007,138 25,542,422 
Insurance in Force. 2,399,878,087 7,005,707,839 

The Metropolitan Life maintains an exten- 
sive welfare service for the benefit of agents 
and employees. It also has a visiting nurse 
service for industrial policyholders which has 
proved very valuable and helpful in emergen- 
cies. Of especial interest is the vast system of 
educational publicity conducted by the Metro- 
politan among its policyholders, through which 
many booklets are distributed, giving health 
helps and instructions in feeding and caring for 
children and the sick, personal hygiene and 
many other subjects. Some of these booklets 
are now used as tests in public schools. Truly 
this institution occupies a place of high value 
in our social and economic life. 


American Life Medical Section Speakers 
The American Life Convention Medical Sec- 
tion, which will hold a meeting at French Lick 
Springs March 1, has issued a preliminary pro- 
gram, and includes addresses by the following: 
Dr. C. W. English, H. R. Cunningham, presi- 
dent of the American Life Convention; Dr. 
Fr. L, B. Jenney, Dr. Selian Neuhof, Dr. 
L. F. Barker, Dr. W. H. Cook, Dr. Lyman 
Greene, Dr. W. F. Milroy, Dr. M. L. 
Turner, Dr. W. B. Carpenter, Dr. Chester T. 
Brown, Dr. O. F. Maxon, Harry A. Hoff, Dr. 
M. T. McCarthy, Dr. J. deJ. Pemberton, Dr. T. 
H. Dickson, George Graham, W. H. McBride, 
James W. Clover and Charles H. Beckett. 
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NEW ORLEANS, U. S. A. 


Pan-American Life Insurance Company 


FINANCIAL STATEMENT, DECEMBER 31, 1921 


ASSETS LIABILITIES 

IVS [OS C51 5 Bee Oe oe ee oe Senge eg eee None Be PAU MNOS OEE 60a Sav onsite aca ik See ae $8,123,764. 
First Mortgage Loans on Real Estate........ $5,915,967.59 Death Claims Reported: Proofs Incomplete. . ; Pirie 
MSPRTBUAS Soe acs, 202 erase es Rist a Siero e bee Sioa oie 1,792,048.77 MOOS WON BOF TOROS. ooo in ks sos ca we ba oe sh ws 76,500.00 
Stocks. ARE eR ar ge eee ee BLY Aw by 800.00 Bills, Accounts, Medical and Inspection Fees iid: 
Policy TOanNs ANd WieNS 0:65: sixes ese 1,284,085.53 BOWE Wid BIW 6. ies i sk ie oe kes be ws 10,680.95 
Rose UTNIN TRA IMIDE roche eo cho side. slo dlcsanaleraiiheve o's 185,528.68 Suspense Account........ "129.79 
Cash in Office and Banks. .................. 366,863.35 Agents’ Credit Balances. . ee ; 6,418.50 
INCSSTIETE (UES 725 5 ee eT eee 211,998.34 Premiums Paid in Advance................. 2626.93 
Net Uncollected and Deferred Premiums...... 214,314.15 Interest Paid in Advance.. Peiokseeeat ren 30,164.43 
Due from other Companies for Death Claims on Re-Insurance Reserve Account.............. 61.502.33 

PRGNSSIRCR TOUGICS . os... 6 tistics: oe ono 58's 30,000.00 Miscellaneous Liabilities.................... 31/696.18 
INGGRCRNAMeGUG DSSEES. 6 6-55 oasis, acetese s oer 5,491.79 Surplus to Policyholders over All Liabilities. . . 1,541,903,60 


ey 















Net Admitted Assets......... 


at Peed eal 6 oes ce KS 
New Insurance Paid for 1921........... 
Insurance in Force (exclusive of amount insured under Double 

Indemnity Provision) Paid for basis..................... 
Total Admitted Assets. ....... «6.225... 
ere eee ee 
Assets in Excess of Liabilities for Protection of Policyholders. . . 


CRAWFORD H. ELLIS, President 
E. G. SIMMONS, Vice President and General Manager 


We will improve our already excellent service to our agents by writing Sub-standard and Accident 
We expect to establish ten new General Agencies. If you 


and Health Insurance after March Ist. 
are interested, write to us. 


$10,007 ,098.20 


$1,000,000.00 
20,444,282.00 


87,648,741.00 
10,007 ,098.20 
8, 123,764.24 
1,541,903.60 
































SEVENTIETH 


1851 1921 


Anniversary Year 


Berkshire Life Insurance 
Company 


Pittsfield, ! Mass. 


Durinc this long span of years 
the Company has maintained a high 
reputation for fair and _ honorable 


dealing with policybolders and agents. 


WINFIELD S. WELD, 
Supt, of Agencies 


WILLIAM D. WYMAN, 
President 














PUBLIC LIFE INSURANCE Ct. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 








Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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Preliminary Term Law 
(Continued from page 17) 
“ordinary life” or other low-premium  pre- 


for an ¥ je 
” policy than for the corresponding “twenty 


jiminaty : 
ayment life’ policy at the same age, issued for a 
Sight premium. This amendment will correct this 
inconsistency, making the required first-year reserve 
for an “ordinary life’ or other low-premium plan 
no higher than the reserve for the corresponding 
twenty payment life’ preliminary term policy. The 
interests of policyholders will not be harmed by the 
passage of the bill, as it will cause only a very small 
reduction in reserves on such low-premium policies, 
never more than thirty cents per thousands dollars of 
insurance involved, and averaging much less than this. 
As thus amended the law will be more suitable for 


adoption by other States as the standard law for the 


valuation of preliminary term policies. 
New York Life’s New Policy 

The New York Life Insurance Company has 
just issued a new corporation policy, which will 
he sold at its published rates of premium, and 
yill contain the same guarantees as are included 
in other policies on corresponding plans. Under 
the corporation policy “the beneficiary, its suc- 
cessors or assigns, shall, without consent of 
the insured, receive every benefit, exercise every 
right, and enjoy every privilege, conferred upon 
the beneficiary by this policy.” Under this 
policy the corporation or partnership are the 
sole owners of the policy and may borrow money 
cn the policy or surrender it without the consent 
of or release from the insured. This new policy 
will not be issued for the present in Iowa, 
Canada or Cuba, and will be issued only without 
disability and double indemnity in Wisconsin. 

As of December 31, 1G2T, the New York Life 
statement shows assets of $952,632,130, and 
after providing for every liability shows a se- 
curity-fluctuation-and-general-contingency fund 
(and annual-dividend-equalization fund) of 
$15,960,196. If the company had counted its 
bonds at their book value, as permitted by law, 
the admitted assets would be $1,010,385,793, and 
the contingency fund would be $73,713,850. It 
is evident, therefore, that the company’s state- 
ment is upon a most conservative basis. Its in- 
come last year was $203,531,910, and this amount 
exceeded its disbursements by $41,567,145. 
There was an increase in the rate of interest 
earned and a large decrease in the mortality 
rate. The company now has $3,816,0908,524 of 
insurance in force, this representing an increase 
of $278,799,768 during the past year. 


Merchants Life’s Excellent Statement 

Pleasing gains were made in 1921 by the 
Merchants Life of Des Moines, Ia., its increase 
in assets having been $840,000, and in surplus 
over $60,000. The company now possesses $5,- 
148,144 of assets, while its surplus to policy- 
holders is $550,850, including capital of $400,000. 
The company has $4,147,403 deposited with the 
State authorities of Towa, and to the end of 
1921 had paid policyholders $6,200,736. . The 
officers of this enterprising company are: Wil- 
liam A. Watts, president; Ransom FE. Olds, 
chairman of the board; Claude Hamilton, John 
A. McKellar and R. A. Norton, vice-presidents ; 
Frank H. Davis, secretary and actuary; Clay 
H. Hollister, treasurer; Carl Stutsman, medical 
director, 





Darwin P. Kingsley on Mississippi 
Situation 


President Darwin P. Kingsley of the 
New York Life Insurance Company, 
commenting on the suit against life com- 
panies in Mississippi, has telegraphed as 
follows: 

Since Gilbert and Sullivan wrote 
“Pinafore” nothing funnier than Brown- 
ing’s broadside against the life insurance 
companics has appeared. To be consist- 
ent he should now indict every school 
teacher i Mississippi for using that 
horrid conspiracy called the muttiplica- 
tion table. Dogberry was born too soon. 
He 1s now outclassed. 











AT THE END OF THE ROAD 
What Will Be Your Last Thoughts? 
_A certain not well-known publisher located in 
New York, starting in to get some revenue 
from the life insurance companies has within 
the past few weeks published a leaflet which is 
entitled, “Last Thoughts.” The same subject 
and views are already covered in another leaflet, 
“At the End of the Road,” published and copy- 
righted by The Spectator Company and issued 
prior thereto. Its author is the well-known in- 
surance writer, William T. Nash. It is a pe- 
culiar coincidence that the leaflet issued by The 
Spectator Company starts with the following 
introductory sentence, ‘When the final sum- 
mons comes and you know that death is near, 
what will be your last thoughts?” The text, 
“Last Thoughts,” is taken up by the writer for 
the publishing house referred to and a lesson is 
preached very similar to the moral so clearly 
brought out by Mr. Nash in his leaflet “At the 
End of the Road.” The similarity of thought 
noted brings to mind the old adage, “Great 
minds run in the same channel.” Among some 
authors and publishers it covers up a world of 
sins. And what is a copyright’s value, anyway, 

between friends? 

ST. LOUIS MAN HEAVILY INSURED 
Carried $1,441,000 for Benefit of Family 
and Business 

Clarence J. Curby of St. Louis, who recently 
died as the result of a shooting accident, was 
said to be the most heavily insured man in the 
city. He carried $1,441,000 of life and accident 
insurance, distributed through several compa- 
nies. It is learned that about half the insurance 
was payable to the Smith-Davis Manufacturing 
Company, of which he was vice-president. 





LAMAR LIFE’S STAND 
Twister Will Be Promptly Dropped, Says 
Vice-President Welty 
The practice of twisting is not tolerated by 
the Lamar Life Insurance Company, according 
to a statement by Vice-President and General 
Manager Welty, who says, commenting on the 
suit brought against life companies in Missis- 

sippi: 
Certainly there is no cause for any policy- 
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SAVINGS BANK INSURANCE 





John Hancock Mutual Life Announces 
It Will Not Participte in Scheme 


STATEMENT BY FRED E. NASON 
Company Believes This Plan Will Not Be 
Enduring 
The John Hancock Mutual Life Insurance 
Company of Boston has announced that “it is 
not at this time willing to enter into relations, or 
have members of its agency organization enter 
into relations, with the banks on this plan of 

savings accounts with insurance.” 

The John Hancock, in common with all the 
leading life insurance companies, has received 
numerous inquiries from banks who have evi- 
dcntly become interested in the subject, and also 
trom their agents, who wished to know what the 
attitude of the company was. Agents are of dif- 
ferent states of mind on the subject. Some wish 
te enter into competition if the matter is to be 
encouraged by the companies, while others think 
it would be inadvisable to encourage the plan 
at all. 

The John Hancock has gone into the matter 
very carefully before making any decision. The 
report on this matter was made by Vice-Presi- 
dent Fred E. Nason on the occasion of the re- 
cent meeting of the general agents at the home 
cfice in Boston. No company in the country 
has fostered the interests of its agency organ- 
ization to a greater extent than the John Han- 
cock, and therefore it is not at all surprising that 
the management should register its opposition to 
any plan of operation which would suggest that 
the interests of its agency organization would 
be jeopardized. 

The John Hancock management is of the 
opinion that the agitation of this subject of 
savings banks doing life insurance will gradually 
die out, the plan itself not proving actually 
workabie as a permanent proposition. The fact 
of the matter is that banks which have taken 
the matter up most extensively are not wholly 
satisfied with the returns, while, on the other 
hand, the life companies and agents who have 
gone into the proposition have encountered so 
many difficulties that most of them think the 
game is hardly worth the candle. ; 

Nevertheless, Vice-President Nason said the 
cempany would carefully scrutinize the develop- 
ment of the plan and would stand ready at any 
time to modify its attitude if circumstances made 
it desirable to do so. 

This decision is in no way a criticism of the 
movement by which many banks have co- 
operated with the life insurance companies in 
advising life insurance and advertising life in- 
surance in the interests of thrift. 





holder in any of those companies to feel the 
slightest alarm, and if our advice was asked, it 
would be that all such policyholders will do well 
to hold their policies and keep them in force. We 
want all the business we can get honorably and 
legitimately, but we will instantly discharge any 
agent of our company who “twists” or attempts 
to “twist” any policyholder from another com- 
pany to ours. And all of our agents know this. 
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Helping the Agent 
If you work for the “Maryland” you never 
work alone. 


For back of you is an organization trained 
to help you—willing to help you—anxious to 
help you. 


The Service rendered by our highly trained 
corps of Inspectors, Safety Engineers and Pay Roll 
Auditors is an important factor in helping our 
local representatives to write more business. 


Such conscientious and _ intelligent service 
makes it easier for them not only to get business, 
but regularly to renew it. 


Maryland Casualty 


It has not only helped our agents, but con- 


Company tributed to the growth of our 
HOME OFFICE “i BALTIMORE Nationally Known Organization 
Casualty Insurance Surety Bonds 
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WISCONSIN ACCIDENTS 





Wisconsin Commission for 


rt of 
iil Five-Year Period 


1034 DEATHS AND 6768 INJURED 


Largest Number of Accidents in Mil- 
waukee, Racine and Kenosha 


Mapison, W1s., Feb. 21.—In the six years 
1915 to 1920, inclusive, 89,436 compensable acci- 
dent cases were settled under the Wisconsin law. 
Included in this number were 1054 deaths and 
6768 permanent injuries. The total loss in work- 
ing days occasioned by these accidents was 13,- 
708,057. One or more industrial accidents oc- 
curred each year in every county in the State. 
One-third of all compensable accidents, however, 
were in Milwaukee, with Racine and Kenosha 
ranking next highest. 

The analysis of these industrial accidents 
which has been published by the Industrial Com- 
mission shows that there have been three high 
peaks in accident frequency in Wisconsin during 
the last years—the first in 1916, the second in 
1918, and the third in 1920. 1916 was the first 
part of the boom period, 1918 was the year when 
experienced men went into the army and green 
hands entered employment in large numbers. 
The first months of 1920 represented the height 
of the boom period, and the entire year was 
notable for much construction work, one of the 
most hazardous of industries. 

Of all causes of accidents, handling objects 
was the most frequent during these six years, 
accounting for 23 per cent of all accidents. 
From the standpoint of the days lost, however, 
this cause was less important than machines, 
falls of persons, vehicles or falling objects. 
Machines caused 15 per cent of the total num- 
ber of accidents and accounted for 26 per cent 
of the total days lost. If the accidents due to 
hoisting apparatus was included with the ma- 
chine accidents, 34 per cent of the total days 
lost fall in this group. Falls of persons rank 
next in severity, and are the most important of 
all causes of accidents in the construction in- 
dustry, while in mines falling objects are the 
most common cause of accidents. Of all ma- 
chines, circular saws caused the greatest loss in 
working days, with punch presses second. 
Freight elevators also caused many accidents, 
with a severity rate exceeding that of any other 
class of machinery. 


Cannot Pay for Fiduciary Bonds from 
State Funds 

INDIANAPOLIS, INp., Feb. 1.—“This office has 
held on several occasions that premiums for 
iduciary bonds for public officials could not be 
paid out of State funds except upon specific 
statutory authority,” says an opinion which 
U. S. Lesh, attorney-general of Indiana, has 
submitted to the State Board of Accounts. The 
question arose as a result of payments of the 
Premiums on certain bonds of officials of the 
State Dairymens Association from money which 
It receives from the State. 


VETERANS BUREAU 
EXPENDITURES 


Billion And A Half To Care For World 
War Soldiers 


OVER THREE BILLION INSURANCE IN 
FORCE 


Compensation Claims Paid Total Well Over 
Three Hundred Million Dollars 

The latest report dated January 1, 1922, of 
the War Veterans Bureau, under which are 
consolidated the various activities of the govern- 
ment’s service to world war veterans, shows 
that it has paid to date $283,286,606.04 on in- 
surance claims and $300,141,766.52 on compensa- 
tion claims, making a total for both of $583,- 
428,372.56. The insurance in force is divided 
into two classes, war risk term insurance and 
United States Government life insurance and 
now totals $3,465,775,1309. 

The bureau carries on a number of other 
activities, including medical care and voca- 
tional training, so that it has incurred total ex- 
penditure for all purposes of $1,541,447,182. 

The report further shows that there has been 
collected total insurance premiums of $423,090,- 
608. 


Must Pay Claim on Incapacitated Insured 

Kansas City, Jan. 23—The Kansas Casualty 
and Surety Company has been directed by the 
insurance department to continue to pay an in- 
sured fifteen dollars a week indemnity for the 
loss of his foot. The company wrote a policy some 
years ago which contained a blanket provision 
that any injury which would incapacitate the 
holder from his business should receive fifteen 
dollars a week indemnity as long as the dis- 
ability existed. He was a member of the 
Wichita fire department. 

The company has paid him approximately 
three thousand dollars in weekly indemnities and 
now has refused to pay further on the ground 
that the insured is able to do other work than 
as_a fireman and therefore is not entitled to 
indemnity. 

The ruling of the department is that he was 
insured as a fireman and by the terms of the 
policy the company must pay the weekly in- 
demnity as long as he lives and is unable to 
perform the duties of fireman or continue in the 
occupation he was in when the insurance was 
written. 


Writes Policy on Radium 

Kansas City, Mo., Feb. 20—The Trapp & 
Meade Insurance Agency in Topeka has written 
the first insurance upon radium to be handled in 
this State. A group of physicians recently pur- 
chased $6000 worth of radium for use in their 
practice. The insurance was written in the 
AZtna on a basis of 3 per cent premium. It is 
insured against loss from any cause except 
natural usage, and the needles are to be kept in 
zinc and in bank vaults at all times. 





—The Cemmissioner of Insurance of Minnesota, 
G. Lindquist, has notified the Iowa Mutual Liability 
Insurance Co., of Cedar Rapids, of his intention to 
revoke its license to do businesss in Minnesota. 
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KANSAS: CITY PROGRAM 


Health and Accident Underwriters 
Announce Plans 


MANY BRILLIANT SPEAKERS 


Governors Hyde and Allen to Make 
Addresses 


The Health and Accident Underwriters Con- 
ference has announced an attractive program 
for its midwinter meeting at Kansas City, Mo., 
March 7. Among the speakers are C. H. 
Boyer, who will talk on “Organization and 
Co-operation in the Business of Insurance”; 
Thomas B. Nelson, who will take up non- 
cancelable policies; Ben Haughton of Texas, 
Dr. William F. Jarvis, James V. Barry, fourth 
vice-president of the Metropolitan; A. J. 
Alwin and Z. H. Austin. 

Others who have consented to speak are 
Governor A. M. Hyde of Missouri, Governor 
Henry J. Allen of Kansas, and Col. Travis, 
Insurance Commissioner of Kansas. 


TABLES OF COMPARATIVE BENEFITS 
OF VARIOUS COMPENSATION LAWS 


New Publication Compiled by Stanley L. 
Otis Now Issued 

The Spectator Company, 135 William street, 
New York, has published “Tables of Compara- 
tive Benefits of Various Compensation Laws.” 
This publication was compiled by Stanley L. 
Otis, who has been identified with workmen’s 
compensation insurance for many years (for- 
merly with the Insurance Federation of New 
York and now director Bureau of Workmens 
Compensation of the State of New York De- 
partment of Labor). It should fill a long-felt 
want in that it summarizes in the most con- 
venient and condensed form the benefits to be 
derived under the various compensation State 
laws. It has been thoroughly revised and 
brought up to date. The price is $1 a copy. 
The arrangement is entirely different from that 
found in synopses of the compensation laws, as 
benefits for “death,” “permanent total,” “dis- 
memberment,” etc., are treated each by itself.— 
Journal of Commerce, New York. 

Liberty Insurance Company, Dayton 

The Liberty Insurance Company is being or- 
ganized at Dayton, Ohio, with a capital of 
$1c0,000. It was incorporated in January, 1922, 
and wil! probably begin business about May 1 
next, writing health, accident, plate glass, all 
lines of automobile insurance, and possibly other 
classes. It is being organized to take over the 
Liberty Mutual Insurance Company, and it is 
aiticipated that the officers of the new company 
will be the same as those of the present mutual 
company, of which C. A, Funkhouser is presi- 
dent and J. R. Jones is secretary-treasurer and 
general manager. 





LEGISLATIVE NEWS 











ALBANY, Feb. 22.—Three bills designed to 
curb the bail-bond evil have been introduced 
in the Legislature by Senator Cotillo. One 
amends sections 142 and 143 of the insurance 
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T LOSSES ARE ASSETS 


then handled with proper regard for 
hg business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R: LE: NASE, 
Adjuster for Casualty Companies, 
1110 Mutual Bldg., RICHMOND, VA. 
‘ability, Compensation, Accident 
Liabinty: ad Health Claims 


TERRITORY: : 
Virginia and North Carolina 
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iw relative to agents’ and brokers’ certificates 
of authority. 

A second bill adds new section 142-a to the 
qsurance law, prohibiting the payment of any 
commission for services in connection with the 
wlicitation, procurement and issuance of 
ponds in criminal actions. 

The third bill adds new section 554-B to the 
penal law, making it a misdemeanor, unless 
licensed by the State Superintendent of Insur- 
ance, for a person or corporation to deposit 
for a consideration in court, in any criminal 
action, any money or property as bail, or to 
execute as surety any bond. 

Senator Towner has introduced a bill amend- 
ing subdivision 3 of section 70 of the insur- 
ance law, by empowering casualty insurance 
companies to insure against any loss or dam- 
age to property for which the insured is liable, 
except loss or damage caused by risks men- 
tioned in subdivisions 7, 9, Io and 11 of the 
section. 

The House has passed the bill of Assembly- 
man Hutchinson, amending subdivisions 1 and 
11 of section 63 of the insurance law, relating 
to proceedings against and the liquidation of 
delinquent insurance corporations. 

Bills have been offered in their respective 
Houses by Senator Towner and Assemblyman 
Hutchinson as follows: 

Amending section 107 of the insurance law 
relative to group health and accident policies. 
Amending section 70 of the insurance law 
hy authorizing fidelity and surety companies 
to guarantee performance of bonds, notes, 
debentures and other evidences of indebted- 
ness, secured by deed of trust or mortgage on 
teal property, situated in this or any other 
State. 

Amending section 121 of the insurance law 
relative to standard fire insurance policies, by 
providing that application for an umpire under 
the provisions relating to appraisals shall be 
made to a justice of the Supreme Court, or to 
a county judge in the district or county in 
which the property is located. 

The House insurance committee has re- 
ported favorably the bill of Assemblyman J. 
Male, adding new section 289-b to the high- 
way law, requiring owners of taxicabs and 
auto trucks to exhibit to the State Tax Com- 
mission, before obtaining a license, an in- 
demnity policy for not less than $1000 for 
Property damage and $5000 for personal in- 
jury, 





PERSONAL ITEMS 








Karl G. Manning, formerly with the Provi- 
dent Life and Trust Boston office, has become 
associated with Paul F. Clark of the John Han- 
cock Mutual Life. 

W. E. Ikier has been appointed general ad- 
juster of the National Liberty Insurance Com- 
peny. 

William C. Howe of the Liverpool and Lon- 
don and Globe Insurance Company of London 
has been promoted to assistant manager of the 
Metropolitan department of the company’s 
Newark office. 

3enjamin Rush, president of the Insurance 
Company of North America, has been con- 
fined to his home in Philadelphia for about a 
week, due to illness. 

William T. Bennalick, general agent of the 
Michigan Fire and Marine Insurance Com- 
pany, at the home office in Detroit, was a 
Philadelphia visitor this week. 





PresipeNt H. A. Situ 


H. A. Smith, president of the National of 
Hartford, has been unanimously elected di- 
rector of the Chamber of Commerce of the 
United States to fill the vacancy caused by the 
resignation of C. H. Remington, vice-president 
of the A°tna companies. 

George K. Marsh was elected president of 
the Detroit National Fire of Detroit, Mich., at 
a meeting of the board of directors. Mr. 
Marsh succeeds Philip Breitmeyer. 

E. G. Galt has been appointed assistant secre- 
tary of the Metropolitan Life Insurance Com- 
pany, with headquarters at San Francisco. Mr. 
Galt recently resigned as superintendent of 
agents for the Pacific coast department, which 
position he has held for the past seventeen years. 
He is very highly regarded and is being warmly 
congratulated by his many friends. 











Presentation to President W_ L. Crocker 

An unusual and pleasant feature of the gath- 
ering of general agents of the John Hancock 
Mutual Life of Boston, which followed the com- 
pany’s annual meeting last week, was the pres- 
entation to President Walton L. Crocker of a 
handsome grandfather’s clock as a token of es- 
teem and loyalty. 

At the annual meeting, at. which Mr. Crocker, 
E. F. Woods and Charles F. Adams were re- 
elected directors, the statement submitted 
showed that the company now has $233,693,370 
of assets, with a surplus of $13,332,313. 
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Philadelphia Life’s Successful Year 


Increases were made last year by the Phila- 
delphia Life Insurance Company in various 
items of its statement which serve to indicate 
its satisfactory progress. It is observed that 
the assets have grown to the extent of $673,000 
during 1921, while after adding $589,000 to the 
policy reserve and $34,000 to the amount of 
dividends to credit of policyholders, as well as 
making due provision for all other liabilities, 
there was a gain in unassigned funds (or sur- 
plus) of $11,000. The company now has $8,- 
155.801 of resources; its policy reserve is $6,- 
970,864; it has $251,509 of dividends standing 
to the credit of policyholders, and after -setting 
aside funds for taxes, claims and other debts, 
shows a surplus to policyholders of $741,517, 
including its capital of $560,320 and a net sur- 
plus of $181,197. Included in the assets are 
Liberty bonds valued at $481,086; municipal 
and other bonds worth $2,404,286; cash, $524,- 
564; real estate, $353,804; first mortgages on 
real estate, $2,571,850; loans to policyholders, 
$1,485,521, and other items of lesser importance. 

The dividend payments to policyholders in 
1921 footed up to $121,949, while the total pay- 
ments to policyholders up to the end of 1921, 
or then held for their benefit, was $13,836,334. 
On December 31, last, the company’s outstand- 
ing insurance was $62,877,762—a gain of $2,349,- 
966 during the year. 

The officers of this well-managed institution 
are: President, Clifton Maloney; vice-president, 
Jackson Maloney; secretary and_ treasurer, 
Frank G. Combes; actuary, Ernest B. Blehl, 
F. A. S., A. I. A.; medical director, S. W. 
Gadd; M. D.; superintendent of agents, A. M. 
Hopkins; assistant treasurer, T. C. Knapp; 
general counsel, Duane, Morris and Heckscher. 


Fire Progress of American Re-Insurance 
Company 

A comparison of the statement of the Ameri- 
can Re-Insurance Company of Philadelphia, Pa., 
as of December 31, 1921, with its figures a year 
ago, shows that notable progress was made by 
the company during ‘the past year. The com- 
pany now possesses admitted assets aggregating 
$2,928,209, and has a net surplus, over and 
above its $750,000 capital and all liabilities, of 
$430,712, thus giving the company a surplus as 
to its treaty holders of $1,180,712. Some of 
the gains made in 1921 were the following: 
In assets, about $450,000; in unearned premium 
reserve, over $72,000; in surplus, nearly $105,- 
000. 

The American Re-Insurance Company is 
America’s only excess and catastrophe rein- 
surer of casualty and surety lines, and has come 
to occupy an acknowledged position in the casu- 
alty and surety underwriting world since it be- 
gan business about four years ago. Its state- 
ment shows that it is in strong financial condi- 
tion, and the volume of its transactions (as in- 
dicated by its unearned premium reserve, $491,- 
979) denotes the confidence placed on the com- 
pany by other companies writing direct business. 
Harry Boulton is president and W. B. Athey 
is secretary of this important institution. 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1921, over $10,007,008,29 
Insurance issued during 1921, over $20,444,282, 
Insurance in force Dec. 31, 1921, over $87,648,741 ,09 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of pat soi character 
and clean record, instructing them by correspondence, and as. 
sisting them in the active co-operation of specially trained men 
it a built up a field organization that is prosperous and con. 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and Generaj 
Manager, New Orleans, La 




















PALL QOUEIS QUR FELD ee as is 

“SoS chee IES omar re : 

Wilmer L. Moore, President Robert F. Moore, Secretary 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 


Close association between Field men and Home Office. 
GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 

















Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says “Look well then to 
the hearthstone; therein all hope for America lies.”’ 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift. 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 














Organized 1871 


Life Insurance Company of Virgin 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 


Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, and Industrial Policies from 


$12.50 to $1,000.00 
Condition on December 31, 1921 


EE ious: See eureeae ee ee eee $28,308,449.13 
OI inns nie 6 eae SR SAMICRE 25,109, 146.04 
Capital and Surplus.......i6..-%. 3,199,303.09 
Insurance in Force............... 214,188,461 00 


Payments to Policyholders........ 1,897 ,435.45 
Total Payments to Policyholders since 


IIR 5.55 cu Neeawares eben $27.720,705.42 


JOHN G. WALKER, President 
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America’s ONLY Excess and Catastrophe Re-Insurer of Casualty 
and Surety Lines 





American Re-Insurance Company 
Philadelphia, Pa. 





Financial Statement—December 31st, 1921 


ASSETS 
eee peer a carn eee $4,500.00 
*Bonds and Stocks (Book Value).... 2,702,120.91 
Cash in Office and Banks........... 79,624.09 
Premiums in Course of Collection 

(Less Commuisaions)........ 0025. 157,673.82 
oe ee 47,533.34 





Unpaid Premiums, over 90 days due 
Deducted under Insurance Depart- 


$2,991 ,452.16 


mental Regulations.............. 63,242.67 





Surplus to Treaty Holders 


$2,928,209.49 


*Market Value of Bonds and Stocks over Book Value $101,337.84. 


LIABILITIES 
Workmen’s Compensation and Liabil- 
ity, Legal Reserve. .......2.. 6. $1,023 ,414.89 
Reserve for Losses and Claims—other 
than Workmen’s Compensation and 


po eer et ee 196,148.11 
ee ee 30,000.00 
Unearned Premium Reserve........ 491,978.81 
Reserve for Re-insurance........... 3,502.46 
PEO TOT ss 0 ono 698s 08 2,453.57 
I EE nies evins venereal 750,000.00 
BI, od. Sondre 6 kik agnckseuwheon 430,711.65 





$2,928,209.49 


- =  «  $1,180,711.65 



































INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Protection of Policyholders 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 





STATE LIFE 


INSURANCE COMPANY 


Deposited with the State of Indiana for the Sole 


PROGRESSIVE 23 CONSERVATIVE 
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**Life Insurance and 


—HowTo Sell It’ 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 


Box 617 Louisville, Ky. 
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uth America National Insurance Company _ 90th Annual Statement of 
veniam Virginia Fire and Marine Insurance Co. 





Assets, $910,670.66 RICHMOND, VA., JANUARY Ist, 1922 
ASSETS 
Lines Written: pppoe Pee ody shecpeiiaka te see nase pioneers $2 275,039.00 


pF, T d H il a al Estate Ow ned— M: arket ‘V alue. fon Seer ee ery 120,000.00 

pin Mortg: ige Loans—Value Lands and Buildings Mort- 
ire, orna O, al SAGO PRO ae ohare Pe dSRS Soe oan een eres 70,600.00 
—_ XZ, 02 ins secured Reve GNIAR RROD oo oo ic ee roreulade eres 29 349.59 

O. P. ODE, President oo accrued on Bonds, First Mortgage and Collateral 
I ee EE Te er er ee 28,747.16 

JOHN PETERSON, Secretary Premiums in course “of ‘collection, not more than three (3) 
W. G. HODGE, ” Asst. Secretary TIGER sas oa 7 oti ccluc'< tee dancuue ake anus 226,921.69 
Reinsurance due ¢ on ‘Paid L Ct, TR eae tt NEON Cary 18,991.87 





V. F. BECKER, Treasurer 


Cash on hand and in National, Stz ate and City Bank of Rich- 
mond, Va 





125,629.33 




















THE SIGN OF GOOD CASUALTY INSURANCE MOND ores Solas ata torah wa eee arg a oe re age Rae $2,895,278.64 
LIABILITIES 
LIABILITY BURGLARY Resenve fox Unpaid Bosstas. <2. oe sn ces a xnesieees $132,293.41 
CCIDENT CREDIT Reserve for Unearned Premiums. Risers ea goa 6 areas ere ‘evaverokeratens 1 ,14§ )’ 297.48 
A BOILER Reserve for United States Taxes. .... 0.2.06 .0cvcescneces 7,500.00 
HEALTH Reserve for all other Taxes............... eee Pre 11,000.00 
AUTOMOBILE LANDLORDS Reserve for Contingent Commissions. ................... 7,500.00 
TEAMS ELEVATOR Reserve - Dividend BOSE ROO ooo ccna cea deaes 4,000.00 
Reserve for Dividend decle ared December 7th, 1921, payable 
COMPENSATION GENERAL LIABILITY on January Ist, 1922......... = ag - : : Sere aoe : si and 25,000.00 
Reserve 106 ComtinsenGies oc... 60 cicicies cc cc cis ee ce pecocacee ae 70,000.00 
Capital Stock. 2... 6. ccccicuss -+eeeee- - $500,000.00 
Established 1869 Wes NRE RIEIE sco otic ocho Hares 988,687.75 
OF LONDON | fo 2 © —— 
LONDON GUARANTEE % ACCIDENT C0, Ltd., ENGLAND Surplus to. Polley-holders:.... . 6.065 oc kscccis senda 64 1,488 ,687.75 
Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager Sei We oes Sota Pe ha ee ee $2,895,278.64 
OFFICERS 
hn St New Yor . 
Fee RRARD HAUGHTON & SMITH.” ules WILLIAM H. PALMER, President EF. B. ADDISON, Vice-President 
Resident Managers 434 Walnut Street, Pai'adelphia, Pa. B. C. LEWIS, JR., Secretary WM. PALMER HILL, Asst. Sec. 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. JAMES C. WATSON, Treasurer J. M. LEAKE, General Agent 
NEW YORK AGENTS 
ESTERN ASSURANCE COMPANY HALL & HENSHAW A. J. WOODWORTH & CO. 
Agents Metropolitan District New York State General Agents 
OF TORONTO Incorporated 1851 John, Gold & Platt Streets Syracuse, N, Y. 


GAUBERT & IRVIN, Inc. 
Brooklyn General Agents 


FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS roo z 
AND STRIKES—MARINE AND TORNADO INSURANCE seniehiaeaandiacaiiaa 














. . ? 
W. B. MEIKLE, President & General Manager lg ee gi Sg Me meg agg one 


CAPITAL STOCK, $206,700.00 


UNITED STATES STATEMENT, JANUARY I, 1921 PENINSULAR CASUALTY COMPANY 


ASSETS. . - sesceceseeeeeees $5,279,511 General Offices: St. James Building, Jacksonville, Fla. 
SURPLUS IN UNITED STATES... . veeee $1,734,848 Accident and Health Insurance Commercial and Industrial 


TOTAL LOSSES PAID IN UNITED STATES FROM 
1874 TO 1920 INCLUSIVE. weeeees. $48,637,048 


WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 






































Guaranteed low cost policies. As good as we can make them. 





Any one of the above is an absolutely first class opportunity. li 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice-President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA : 


The Rookerv, Chicago 























LAFAYETTE LIFE INSURANCE COMPANY MARINE INGUGANGE CHART 
ee Ser 1921 Edition 
Our Copyrighted Service Pension Agency Contract Builds a Future for A 
Managers, ee ee See mane ii nee ee The 1921 edition of the Marine See yrencon Chart my snot been ameed bs 
eT ms 4 soe Toes displ the 1920 marine and inlan transactions of the marine an re- 
ity All Like It—That's Why They Stick. Fine Oppartunition and ‘Torsitney sain ‘teens ance companies operating in the United States. In many cases 
Address Home Ofiice. marine and automobile insurance items are separately given. It is printed 
W. W. LAND, Secretary A. E. WERKHOFF, President in the form of a folder which may be readily carried in the pocket. 
W. R. SMITH, Supt. Agencies PRICES . 
. — Single copies.............. $50 100 copies............... $25.00 
[2 (SEA creer errr ° COpPieS.........-.-06. . 
|Battiwone LIFE INSURANCE COMPANY a RR ee a es 15.00 1000 copies.............2: 125.00 
RE, Sa BINDING 
Saneuee ~ Simgle CONG ie osiiecacccwas $1. ROW GGOMB ces cas cisalece $80.00 
WILLIAM O. MACGILL, Presiwenr. 
B raactents desiring to conncct themselves with eae and progressive, yet a nosevard ative THE SPECTATOR COMPANY 
surance Company, ~an address S. D. Powell, Secretary, giving references. 7 
of niustri al and Ordinary Life Insurance policies issued upon all attractive forms CHICAGO NEW YORK 
! Cles. 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 








MIDLAND LIFE INSURANCE COMPAny 


KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the m 
and influential business men in} Raoul 


THE MANAGEMENT. Practical insurance men of long experien 


and conspicuous success, 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. The best territort 
in the country to-day. y 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 














GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


‘Iwo good personal producers may combine 
to get contract. 


If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











THE ACCUMULATION POLICY | 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 
beneficiary as additional insurance. 


Specimen rate: Age 35 $31.60 per $1,000.00 
Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION _ Des Moines, lows 




















OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
turned in one direction—Now is your opportunity. Become an Agent of the -Great- 
West Life Assurance Company whose contracts are liberal—stability unassailable— 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 
to greater efforts. 
THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office—Winnipeg 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 











1857 4922 


The Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 








WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. REAL SERVICE to Policyholders 
and Agents. NOT SO BIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD te. 
ritory in IOWA and SOUTH DAKOTA open for Agents. 


‘‘THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capableme 
adopting Life Insurance as an Avocation. 

STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 
Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cent; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00 


THE SPECTATOR COMPANY 





Chicago Office 135 William Street 
Insurance Exchange New York 








Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 











GEORGE WASHINGTON LIFE INSURANCE C0. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 
Address 
ERNEST C. MILAIR, 


Vice-President and Secretary 
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ILLINOIS STANDARD TABLES 


Net Premiums, Terminal and Mean Re- 


U P to the present, the published tables of 


serves and Cost of Insurance on the 
Illinois Standard basis have been limited to a 


a few of the principal plans of life and endow- . 


ment insurance. 


The inquiries for tables, other than those 
published, have been so numerous as to lead 
THE SPECTATOR COMPANY to publish a 
work which will provide those interested in 
policies on the Illinois Standard basis with 


practically all tables needed on the American 
Experience Table and three and one-half per 
cent interest. 

These tables, compiled by Fackler & Fackler, 
the eminent Consulting Actuaries, New York, 
are very extensive and cover not only the more 
popular and usual forms, but also a number 
of other plans which may be more generally 
issued on this basis, now that the Premium, 
Reserve and Cost of Insurance Tables for them 
are conveniently available. 


PREMIUMS, RESERVES AND COST OF INSURANCE 


The tables cover a number of Limited Pay- 
ment Life plans with premium payments for 
other than the usual ten, fifteen and twenty 
year periods, Endowments for periods at inter- 
vals of five years from ten to forty years, and 
ten-payment, fifteen-payment and _ twenty-pay- 
ment Endowments for these periods. “Birthday 
Endowments” are also included, maturing at 
stated ages, subject both to limited payment and 


to continuous premiums. 


The premium tables are very complete, show- 
ing from age fifteen upwards the first year pre- 
mium, the renewal premium beginning with the 
second year of the policy, and the renewal pre- 
mium beginning with the twenty-first year of the 


policy for such long-duration forms as are 


valued on the twenty-payment life preliminary 
term basis under the law. 

The Reserve and Cost of Insurance Tables 
show the first year reserves (and cost) and all 
the following reserves (and cost) during the 
entire premium-paying period of the policy ex- 
cept in the case of the whole life policies, for 
which the tables cover the first fifty years of 
duration. The tables thus cover the period 
during which certain ages and certain policy 
forms are required under the Illinois Standard 
law to be valued on the full net level premium 
reserve basis. 

The premium and other tables have been 
arranged in this complete form so that it will be 
unnecessary to refer to other publications for 
data at the longer durations. 


GROWING IMPORTANCE OF ILLINOIS STANDARD TABLES 


The 1920 Report by the Massachusetts Insur- 
ance Commissioner discusses at some length the 
valuation of life insurance policies upon the 
various preliminary term bases. He stated that 
on December 31, 1918, ninety-nine companies 
used the Illinois Standard basis of valuation, 
and that it was already law in Idaho, Illinois, 
Indiana, Michigan, South Dakota and Tennessee, 
having the effect of law by ruling in several 
other States. 

The State of Maryland has since adopted the 
Illinois Standard in its laws, and New Jersey 


adopted, during the year 1920, a valuation basis 
which is the same as the Illinois Standard for 
most preliminary term plans, but requires some: 
what higher reserves for some low-premium 
forms. New York has had preliminary term 
legislation under consideration in recent years, 
and in Massachusetts a special Commission has 
reported favorably on a law proposed for enact- 
ment this year. 

The facts indicate that the use of the Illinois 
Standard as a valuation basis is likely to extend 
still further. 
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& Fackler, and printed in these three books: 


LIFE AND LIMITED-PAYMENT LIFE PLANS 


Whole Life 
Ten-Payment Life 
Fourteen-Payment Life 
Fifteen-Payment Life 
Sixteen-Payment Life 
Seventeen-Payment Life 
Eighteen-Payment Life 
Nineteen-Payment Life 
Twenty-Payment Life 
Twenty-five-Payment Life 
Thirty-Payment Life 


ENDOWMENTS FOR STATED PERIODS 


Ten Year Endowment 

Fifteen Year Endowment 
Twenty Year Endowment 
Twenty-five Year Endowment 
Thirty Year Endowment 
Thirty-five Year Endowment 
Forty Year Endowment 


LIMITED-PAYMENT ENDOWMENTS FOR 
PERIODS 


Ten-Payment Fifteen Year Endowment 
Ten-Payment Twenty Year Endowment 
Fifteen-Payment Twenty Year Endowment 
Ten-Payment Twenty-five Year Endowment 
Fifteen-Payment Twenty-five Year Endowment 
Twenty-Payment Twenty-five Year Endowment 
Ten-Payment Thirty Year Endowment. 
Fifteen-Payment Thirty Year Endowment 
Twenty-Payment Thirty Year Endowment 





IMPORTANT TABULATIONS 





IN THREE VOLUMES 


These tables (about 720 pages) embrace Net Premiums, Terminal Reserves, Mean Reserves 
and Cost of Insurance on various standard forms of life and endowment insurance, viz: 


TABLES FOR 


Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 


Limited-Payment Endowments at Ages, Eighteen Plans 


Below are fully detailed the plans covered by these tables on the Illinois Standard basis, 
American Experience Table, with 314 percent interest, which have been compiled by Fackler 


Ten-Payment Thirty-five Year Endowment 
Fifteen-Payment Thirty-five Year Endowment. 
Twenty-Payment Thirty-five Year Endowment 
Ten-Payment Forty Year Endowment 
Fifteen-Payment Forty Year Endowment 
Twenty-Payment Forty Year Endowment. 


ENDOWMENT AT STATED AGES 


Endowment at Age Sixty. 
Endowment at Age Sixty-five 
Endowment at Age Seventy 
Endowment at Age Seventy-five 
Endowment at Age Eighty 
Endowment at Age Eighty-five 


LIMITED-PAYMENT ENDOWMENT AT AGES 


Ten-Payment Endowment at Age Sixty 
Fifteen-Payment Endowment at Age Sixty 
Twenty-Payment Endowment at Age Sixty 
Ten-Payment Endowment at Age Sixty-five 
Fifteen-Payment Endowment at Age Sixty-five 
Twenty-Payment Endowment at Age Sixty-five 
Ten-Payment Endowment at Age Seventy 
Fifteen-Payment Endowment at Age Seventy 
Twenty-Payment Endowment at Age Seventy 
Ten-Payment Endowment at Age Seventy-five 
Fifteen-Payment Endowment at Age Seventy-five 
Twenty-Payment Endowment at Age Seventy-five 
Ten-Payment Endowment at Age Eighty 
Fifteen-Payment Endowment at Age Eighty 
Twenty-Payment Endowment at Age Eighty 
Ten-Payment Endowment at Age Eighty-five 
Fifteen-Payment Endowment at Age Eighty-five 
Twenty-Payment Endowment at Age Eighty-five 
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EACH VOLUME COMPLETE IN ITSELF 


Illinois Standard Tables are issued in three 
volumes: 


Volume I. Net Premiums and Terminal Re- 
serves. 


Volume II. Mean Reserves. 


Volume III. 


Cost of Insurance. 


A large majority of the Life Insurance Com- 
panies in the United States have adopted the 
Preliminary Term plan in valuing their policies, 
and it was decided to compile and publish these 
elaborate tables to assist these companies in the 
computation of Premiums, Reserves, Surrender 
Values, Dividends, and items for the Gain and 
‘Loss Exhibit for policies valued by this Pre- 
liminary Term method. 


While each volume is complete in itself, 
thoroughly covering the data as shown by the 
respective titles, the three volumes will be issued 
in uniform style of paging and binding, thus — 
constituting a handsome as well as valuable set | 


of actuarial books. 


These tables will be printed upon heavy dur. 
able paper in clear legible type, with wide mar. 
gins, and will be suitable for practical use 
in all Actuarial Offices, Insurance Departments 
and Insurance Companies. The paper used is 
Strathmore Snowdrift Vellum, made especially 
for this work. 


The volumes contain valuable data for gen- 
eral agents and other students of insurance. 


PRICES 


Single Volume, $25. 


Set of three volumes, $60. 


Published by 


THE 


CHICAGO OFFICE 
INSURANCE EXCHANGE 


SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 
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MEDICAL EXAMINATION 
FOR 


' LIFE INSURANCE 


By DR. THOMAS D. LISTER 


This is a new English work designed to assist_ medical ex- 
aminers for life insurance, as well as home office officials, in the 
proper treatment of applicants for insurance. It deals with 
such subjects as: T he Medical Staff of a Life Insurance Com- 

ny; The Mental Attitude of the Examiner; 1 he Examination 
Form; Personal History; General Rules as to Family and Per- 
sonal History; The Method of Conducting the Examination; 
Occupation and Habits; The Method of Compensating for 
Extra Risk, etc. 

The book embraces 168 pages and is bound in cloth and in- 


baad. 
si Price, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 








The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N.Y. 


Metropolitan Offices: go and 92 William Street 


ANNUAL STATEMENT DECEMBER 31, 1920 


ik 6 ng evs d cvacvcesesvceye vss Se? 
19,132,734.64 
2,000,000.03 
35337,269.18 
OSSES PAID TO DECEMBER 31, I1920.... '78,551,312.50 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
liability, and All Other Liability Lines. 
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\ITRACTIVE PURE LIFE 


CONTRACTS for INSURANCE 
N OF ABILITY PROTECTION 


INTER-OCEAN CASUALTY COMPANY 


FOUNDED 1903 
CINCINNATI, OHIO 


Premium Incoie, 192%............0.000ccceees +e S9G4,290.74 

Increase Over 1920................... cooceses $66,505.67 

Admitted Assets, December 31, 1921 422,565.20 

icin A) Oy’, Si inns arma a 44,377.96 

Capital and Surplus, December 31, 1921......... 307,908.69 
Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 


$6,000.00-—-$12,000.00 with $50.00 per Week 
A Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 150,000 Claims Paid $4,000,000.00 

















Unusual Agency Opportunities at present in Central 
States : 


Our Leading Salesman in 1921 madé over $15,000.00. 


Business Men’s Assurance Company 


W. T. GRANT, Prezident KANSAS CITY, MO. 








WISE AGENTS PUSH 


**AUTOMOBILE CASUALTY INSURANCE” 
WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 


J. C.O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 
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Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000.0@ 








Re-Insurance Business Only. 


» 


Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 

















THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 











Surplus to Protect Policy-Holders - «+ « $282,550.00 
Deposited With Massachusetts State Treasurer, $100,000.00 
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WELL ,MOTHER , IVE 
GOT EVERYTHING 


COVERED WITA 
INSURANCE - 





ARE 
YOU 


INTERESTED? 





How ABOUT YOUR_ 
OWN LIFE , FATHER? 
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Life Insurance Men: 


A Contract with our company will insure you 


Best Commissions 


Reserve Loan Life Insurance Company 


A PROSPEROUS YEAR 





Best Policies Write us 


Indianapolis, Indiana 





TTT LLL MANNA 00110 
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